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HISTORIC SESSION 
OF A LEGISLATURE 


Insurance Men in All Parts of Country 
Have Been Watching Hart- 
ford Developments 


MANY NEW COMPANIES FORMED 


New Tax Bill, Considered by Finance 
Committee, Hits Fire and Life 
Companies 


The Hartford legislature is conclud- 
ing one of the most interesting sessions 
from an insurance standpoint in its his- 
tory. Not only aave a number of new 
companies had charters passed by the 
Jegislature but there have been interest- 
ing hearings of various sorts. A de- 
tailed report of the insurance hearings 
that have been held and of the meas- 
ures introduced would fill several 
columns, but the main events can be 
briefly epitomized as follows: 

January. Bill permitting live stock 
companies to do an insurance business 
in Connecticut. Bill passed amending 
the charter of the Security of New 
Haven, permitting it to insert the word 
“hail.” } 

Bil] passed permitting Aetna Life to 
increase its capital to $5,000,000. 
$3,000,000 Capital for Boiler Company 

Bill introduced giving authority to the 
Hartford Steam Boiler Inspection Com- 
pany to increase its capital from $1, 
000,000 to $3,000,000. 

On February 4 the Automobile Insur- 
ance Company of Hartford increased its 
capital from $300,000 to $1,000,000, and 
announced it would extend its business 
to writing of fire insurance. No legis- 
lative action was necessary for the 
Company to take these actions. 

Travelers’ Activities 

Feb. 24. Hearing on bill to incor- 
porate Fire and Casualty Re-insurance 
Company, with $500,000 capital, with 
permission to increase this to $5,000,- 
000. Substitute bill was presented 
changing name to American Re-insur- 
ance Company. Representatives of 
Travelers spoke in favor of the Dill. 
Also, hearing on bill incorporating Capi- 
fal City Fire Insurance Company with 
a capital of $200,000, with authority to 
increase capital to $2,000,000. This is 
another Travelers’ company. There 
Was also a hearing in support of a bill 
incorporating the Scottish Union & Na- 
tional Indemnity Company, with $750,- 
000 capital and authority to increase to 
$2,000,000. 

February 25. Senate passed bill mak- 
ing State law about marine insurance 
Agree with law of other States. Pass- 
@d bill amending charter of Hartford 
Fire so as to permit it to insure against 

s caused by injury to sprinkler sys- 


(Continued on page 15) 


-_ 


» DIRECTORY OF DEPARTMENTS. 


i Insurance 


fire Insurance 











THE HOME 


INSURANCE COMPANY 


NEW YORK 


Marine - Inland and Ocean 


Use and Occupancy 
Automobile 
Windstorm 


Commissions 

FIRE 

Parcel Post Rents 
Registered Mail Hail 
Sprinkler Leakage Tourists’ Baggage 


CONFLAGRATION PROOF 


Cash Capital 

Cash Assets, January 1st, 1914 
Liabilities (except cash capital) .... 
Surplus as regards Policy-Holders 


ELBRIDGE G. SNOW, President 


FREDERIC C. BUSWELL, Vice-Pres. CLARENCE A. LUDLUM, Vice-Pres. 
CHARLES L. TYNER, Vice-Pres. and Secretary 

AREUNAH M. BURTIS, Secretary HENRY J. FERRIS, Asst. Secretary 

HOWARD P. MOORE, Asst. Secretary VINCENT P. WYATT, Asst. Secretary 


$ 6,000,000 
35,313,539 
- 16,610,065 
18,703,474 




















North British Established 1809 
and Mercantile 


Entered United States 


an Insurance Co. 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 











Accident 
Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company of Ainerica 


Home Office: 68 WILLIAM STREET, NEW YORK 








$3.00 a Year; 15c. per Copy 


SENATE T0 REPORT 
THE EXPENSE BILL 


Three Amendments on Thursday Of- 
fered for Consideration of the 
Assembly 


FIGHT ON SPECIAL POLICIES 


Phoenix Mutual Denies Rumor That it 
Will Issue Competitive Policy— 
Compromise Talk 


The Senate Committee by a vote of 
six to three voted to report the Towner 
bill at a meeting on Wednesday night. 
Two members were absent. The As- 
sembly committee deferred action un 
til Thursday, at which time three 
amendments were offered for their con 
sideration 

Albany Again Visited By Life Men 

Life insurance men again flocked to 
Albany on Wednesday, each of the 
eight underwriters’ associations in this 
State having representatives present. 
A large delegation from New York, 
headed by Lawrence Priddy, arrived 
early on the scene. Representatives of 
some of the companies were also pres- 
ent. ‘Talk of compromise was in the 
air. It is understood that some of the 
agents in the State, who have been 
fighting the measure, were willing to 
agree to an arrangement by which the 
old policyholders of the Metropolitan 
and Prudential and old contracts can 
be protected. 

From all parts of the country have 
come inquiries regarding the amend 
ment, showing the tremendous interest 
there is everywhere in the attempt to 
change the Armstrong law The prin 
cipal grievance of many agents is 
against the so-called special policies of 
the companies 

Every member oj the insurance com 
mittees of both houses received a tele 
gram from President Day, of the Equit 
able, urging them to defeat the bil 

Gossip About Special Policies 

Agents spread numerous rumors 
about New York cn Tuesday and Wed 
nesday It was reported for instance 
that two of the leading companies had 
been in conference with ‘gard to the 
withdrawal of the special policies, } 
hat nothing had come of the 
ence It was also reported 
Equitable had issued a speci: 
but upon investigation this w 
to be the Convertibl« Polic 
notice of which was published 
Eastern Underwriter of last week 
which is more completely j 
elsewhere 


Y 


Phoenix Mutual Statement. 
It was also reported that the Phoenix 
Mutual id 


poli \ In 


contemplation such a 
response to a request from 
The Eastern Underwriter for corrobora- 
tion the Company sends the following 
wire to this paper 

Editor of The Eastern Under 

writer The Phoenix Mutual be- 

lieves that a policy issued for com 
petitive purposes alone with pre 
miums so low that they cannot pro 
vide its proportinate share of home 
office and agency expense cannot be 
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designated as a legitimate issue of 
a purely mutual] -company and sub- 
jects the company issuing it to the 
charge of making discrimination 
between its members. We do not 
intend to issue any such contract. 
Metropolitan Says It Will Not Withdraw 


Policy 
The Eastern Underwriter sent letters 
to the Metropolitan, the New York 


Life, the Travelers and the Aetna ask- 
ing for a statement, replying to the 
criticisms made by the Life Underwrit- 
ers’ Association of New York in a reso- 


lution, published on page 3 of this 
paper. The following replies were re- 
ceived: 


METROPOLITAN LIFE—You say 
that you would also appreciate it if the 
Company would advise you if it in- 
tends to withdraw its low-priced policy. 
You are at liberty to say that the Com- 
pany has no intention of withdrawing 
this policy as it is more than self-sus- 
taining, has the approval of the vari- 
ous insurance departments and _ fur- 
nishes protection at low cost to the 
public. 

TRAVELERS 
PANY—The Travelers 
pany issues no policies 
under the category of 
Policies” referred to in 
March 29th. 

AETNA LIFE 
PANY—We do not know 
policies are included in the term 
“Special Policies.” A great deal of 
the attraction in modern life insurance 
lies in the conveniences afforded by 
many of the modern policies as dis- 
tinguished from the so called regular 
-life and endowment forms. 

Life Men at Brooklyn Club 

One of the interesting sidelights of 
the week was the meeting at the Young 
Men's Republican Club, of Brooklyn. E. 
W. Allen, general agent of the New 
England Mutual Life, a member of the 
club, is understood to have asked the 
club’s executive committee to call a 
meeting at which the Towner Bill was 
tc be opposed by a resolution. A rep- 
resentative of the Metropolitan, who is 
a member of the club, got wind of the 
meeting, and insisted that the Metro- 
politan side should also be represented. 


INSURANCE COM- 
Insurance Com- 
which come 
the “Special 
your letter of 


INSURANCE COM- 
what kinds of 


When the meeting convened on Tues- 
day night, Lawrence Priddy, president 
of the Life Underwriters Association of 


New York: John K. Clark, its counsel, 
Samuel S. Hall, associate actuary of 
the Mutual Life, and several represen- 
tatives of the Metropolitan were in 


The meeting was unusually 
lasting until nearly mid- 


attendence 
interesting 
night 

The chairman opened the meeting by 
declaring that the club wanted light. 
He said that it had an open mind on 
the subject and was ready to hear both 

1 


sides 
Join K. Clark, 
cussed the legal 
riefly sketched 


first speaker, dis- 
the case. He 
leading up to 


law, 


the 
side of 
events 

he yassage of the Armstrong 
ting out the extravagance in life in 


po ns 


Ii seemed to be 


surance administration which made the 
enactment of Section 97 necessary. The 
Armstrong law had placed insurance 
on a sound basis, particularly with re- 
gard to expenses. Under the law the 
entire insurance world had been work- 
ing in harmony, and the law had bene- 
fited both companies and policyholders, 
He did not think it should be disturbed. 


Samuel S. Hall took up the question 


from an actuarial standpoint, and 
answered a number of questions that 
had followed the talk of Mr. Clark. He 
explained how the net premium was 


calculated, and what it was expected to 
cover. He went into details of the load- 
ing of policies and explained why the 
amount of the expense and of the load- 
ing had been limited. Next, he illus- 
trated results that would obtain if 25 
per cent. of the net premium went for 
expenses. The Metropolitan men pres- 
sent asked Mr. Hall a number of ques- 
tions regarding profits from mortality 
and from excess interest. They pointed 
out that it was possible to earn higher 
interest than 3% per cent., which is 
legal maximum rate, and they called 
attention to high rates of interest pre- 
vailing in Canada at the present time 
on farm mortgages. 

These remarks were then followed by 
various comments calling attention to 
mortgage rates in the United States, 
particularly around New York and to the 
general course of the mortgage busi- 
ness. The great depreciation of New 
York real estate during the past few 
years and various large properties that 
had to be foreclosed by insurance com- 
panies were mentioned. Attention was 
called to the fact that rates of interest 
which had been pointed out by the 
Metropolitan representatives were not 
obtained by any company in the United 
States or Canada; 
treme rates that existed only under 
present conditions; that there was little 
free money to loan; and that even when 
money was free it was a question of 
policy for a company to reach out and 
take loans in Canada and the North- 
west, without having the very best of 
information as regards the stability of 


such loans and the possibility of the 
property returning to their hands. 
Lawrence Priddy, in discussing ex- 


penses said that last year the Metro- 
politan had incurred an expense of over 
$900,000 in excess of the legal limit as 
applied to a mutual company. 

Mr. Priddy sharply criticised the 
special policy of the Metropolitan. A 
representative of the Company explain- 
ed the position of the New York Insur- 
ance Department in favor of the amend- 
ment. The department was criticised by 
another speaker, who declared that the 
amendment shoula have provided per- 
mission for the Metropolitan to mutual- 
ive, and that the Company should be 
permitted to spend 16 per cent. plus on 
its old business; that such an amend- 
ment would have enabled the Company 
to carry out its contracts with its 
agents, and would not be objectionable. 
the consensus of the 
meeting that if too many alterations 
were made in the amendment no amend- 


that those were ex-. 
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ment of any kind would go through at 
this session. 

The club passed a resolution against 
the amendment. 


H. G. WELLS ON INSURANCE 





Famous Novelist Thinks That Each 
Partner to Marriage Contract 


Should Carry Policy 


H. G. Wells is the greatest living 
writer in the opinion of many editors. 
His novels have a wide vogue, and his 
views on social questions are read just 
as widely. The New York Sun printed 
a page interview with Mr. Wells re- 
cently, in which he gave his conception 
of the marriage relation. This part of 
it will particularly interest life insur- 
ance men: 

“I think there ought to be a very 
definite and elaborate treaty of partner- 
ship drawn up by an impartial private 
tribunal for every couple that marries, 
providing for most of the eventualities 
ot life, taking cognizance of the earn- 
ing power, the property and prospects 
of either party, insisting upon due in- 
surances, insuring private incomes for 
each partner, securing the welfare of 
the children ‘and laying down equitable 
conditions in the event of a divorce or 
separation. Such a treaty ought to be 
a necessary prelude to the issue of a 
license to marry. And given such a 
basis to go upon, then I see no reason 
why, in the case of couples who re- 
main childless for five or six years, let 
us say, and seem likely to remain child- 
less, the Shawesque divorce at the in- 
stance of either party, without reason 
assigned, should not be a very excellent 
thing indeed. 

“And I take up this position because 
I believe in the family as the justifi- 
cation of marriage. Marriage to me is 


no mystical and eternal union, but a 
practical affair, to be judged as all 
practical things are judged—by its re- 


turns in happiness and human welfare. 
And directly we pass from the mists 
und glamors of arduous passion to the 


warm realities of the nursery, we pass 
into a new system of considerations 
altogether.” 


INSURANCE FOR UNEMPLOYED 
It is Advocated by Henry R. Seager, 
Professor of Political Economy 
at Columbia 





The wide spread of unemployment 
throughout the United States and the 
entire world this winter has emphasized 
the need for unemployment insurance 
in the United States, according to 
Henry R. Seager, professor of political 
economy in Columbia University. This 
unemployment he sees as due to a 
natural result of so many persons be- 
ing engaged at seasonal employment, 
rather than to political causes. 

In an article prepared exclusively for 
the Survey Press service, an organi- 
zation whose province is to find out 
and interpret the facts of working and 
living conditions and to promote intelli- 
gent effort for social advance, Professor 
Seager describes how Great Britain has 
established a practical system by which 
3,000,000 wage earners have been cared 


for. He advocated that this system be 
adapted to the needs of the United 
States. 

The Post-Intelligencer of Seattle, has 
published a series of articles on life in- 
surance, one of which published, is en- 
titled, “Why I Took Out Life Insur- 
ance.” It is the story of a traveling 
salesman who had no one dependent 


upon him with the exception of his old 


mother. One night when in a small 
hotel in a little town jin Iowa, he was 
awakened by the sobbing of an old 
woman who was. about to be taken to 
the poor house because her son and 
only support, had been killed in a 
wreck. This brought home to him his 


own responsibility, as he then realized 
that he was the support of his 
mother, and he immediately applied for 
and was granted a policy for five thous- 
and dollars. 


sole 
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| DEVELOPMENTS IN ATTEMPT TO AMEND THE ARMSTRONG LAW 


CRITICISE SPECIAL POLICY 


MEETING OF NEW YORK ASS'N. 

Sharp Resolution Passed—Agents 

Think Commercial Contract Imperils 
Their Livelihood 





The meeting of the Life Underwrit- 
ers’ Association of New York, held in 
the Hotel Astor on Friday night of last 
week, and taking the place of .he meet- 
ing which was to have been held in 
Kalil’s restaurant, was largely devoted 
t) an attack on the special or commer- 
cial policies issued by a few companies. 
The meeting passed the following reso- 
lvtions condemning the issuance of 
these policies: 

Whereas, Several companies, 
namely, The Metropolitan Life In- 
surance Company of New York, 


Aetna Life Insurance Company of 
Hartford, Connecticut; New York 
Life Insurance Company of New 
York, and Travelers’ Insurance 
Company of Hartford, have seen 


fit to put upon the market policies 
carrying an inadequate loading, and 

Whereas, It would be impossible 
to support a company paying a liv- 
ing commission to its agents, or 
give sound protection to its policy- 
holders, if such policies alone 
were jssued, and 

Whereas, This Association be- 
lieves that any company should fix 
its loading and pay such commis- 
sions to its agents as it sees fit; 
yet this Association thinks that the 
loading fixed, or commissions paid 


by any company should be uni- 
form; be it therefore 

Resolved, That this Association 
goes on record protesting to The 
Metropolitan Life Insurance Com- 
pany, Aetna Life Insurance Com- 
pany, New York Life Insurance 
Company and Travelers Insurance 
Company against the continued 


issuance of such competitive poli- 
cies as they now issue, and be it 
Resolved, That this Association 


does appeal to other companies 
doing business in this State 
against the proposed issuance of 
such competitive policies as men- 
tioned above, and be it 

Resolved, That a copy of these 
resolutions be sent by the secre- 


tary of this Association to all com- 

panies doing business in this 

State: to the National Association 

of Life Underwriters, and to the 

other underwriters associations of 

this State asking for their support 

and co-operation. 

Histcry of Policies 

A brief history of the policies criti- 
cised follows: 

Some years ago The Metropolitan is- 
sued a $5,000 Whole Life policy at a 


cheap rate. Later, the Aetna issued a 
commercial policy in competition. The 
Travelers next issued a policy provid- 
ing insurance to ages 60, 70 and 80 with 
cash settlements. A month ago the 


New York Life announced its 65 
policy. These policies pay low commis- 
sions to brokers znd agents. As soon 


as the New York Life policy was an- 
nounced there was a meeting in New 
York of general agents who discussed 
taking up with the companies the pro- 
position of discontinuing these policies, 
particularly as it was rumored that two 
other companies were working on spe- 
cial policies and that a flood of these 
policies might be expected. 

Say Living of Agents is Imperiled. 

Soon after the Hotel Astor meeting 
was called several general agents and 
agents present made attacks on the 
policies, expressing the opinion that 
they would eventually imperil the ex- 
istence of life insurance agents; that 
the average agent has difficulty now in 
making a living, and that if commission 
and rates are to come down the agents 
will have to seek some other line of 
work. The agents also thought that the 
policies subtly encouraged rebating. 

Representatives of The Metropolitan 
and the Prudential defended low rate 
policies, saying that they were a benefit 
to the public. One speaker declared 
that too much was being charged for 
insurance. There was some sharp com- 
ment made regarding present insurance 
rates. 

Sinclair Defends Metropolitan Policy 

D. G. C. Sinclair, superintendent of 
The Metropolitan, concluded a talk he 
made by the following statement: 

“It has been proven by the Ins-rance 
Department of the State of New York 
that The Metropolitan’s Whole Life 
policy is self-sustaining; that it has al- 
ways been self-sustaining, and that for 
five years there has been an accumu- 
lation of that policy of more than $500,- 
000, profit on mortality saving.” 

Priddy Protested to Company 

Lawrence Priddy, president of the as- 
sociation, and leading producer with 
the New York Life, made a vigorous 
speech against the special policy. He 
said he did not see how the policy 
could be defended by the companies. 
He said that he had gone to his own 
company and protested against the is- 
suance of the policy, saying that he 
would rather sel] newspapers or pea- 
nuts on the street than a policy which 
paid only 20 per cent. commission. 

The Travelers Policy 

George W. Johnston, of Johnston & 
Collins, general agents for the Travel- 
ers, made the following ta'k in regard 
to special policies: 

“It is possible that as a representa- 
tive of the Travelers Insurance Com- 
pany I ought to oppose this resolution 
and, on the Company's part, resent the 


criticism of its policies, but I must con- 
fess that I fee] very much as the chair- 
man has expressed himself with refer- 
ence to the policies paying low com- 
missions, and for this reason I am in 
favor of the resolution, but it is evident 
that this meeting does not understand 
the Travelers’ policies. I wish to ex- 
plain them. 

“They are not like some of the other 
policies criticised, open to the objec- 
tion of rebating or misunderstanding. 
The Travelers’ policies provide insur- 
ance to ages sixty, seventy or eighty, 
and with a cash value equal to the pre- 
miums paid. They are not ordinary 
life policies; they do not pretend to 
be; and it is almost impossible to rep- 
resent them as being ordinary life poli- 
cies. Actuarially, they are unobjection- 
able. They really amount to nothing 
riore than term policies with an extra 
reserve. A term policy is insurance 
for a number of years with only enough 
reserve to keep the rate from increas- 


ing. These are term policies with 
enough extra reserve to equal the 
amount of the premiums paid. 
Commissions 
“There can be no objection to the 


selling of ordinary term policies with 
a commission of 20 per cent And, 
therefore, there can be no reasonable 
objection to the selling of these policies 
at 20 per cent. when they are simply 
term policies with an extra. In spite, 
however, of the legitimate character of 
the policies, and the impossibility of 
misrepresenting I personally have 
rever sold one. They have been offered 
for sometime, but the rate books are 
in my desk and our office has never sold 
one nor do we expect to. However, this 
is not .because the policies are not 
good. It is because I am afraid and I 
am opposed to selling of any insur.nce 
under the 40 or 50 per cent. commiss‘on 
which we find is necessary in order to 
make a living. If in competition a com- 
pany finds it possible to sell one policy 
for 20 per cent. is may be disposed to 
pay less than that, or to pay the 20 
per cent. on other policies as_ well. 
Moreover, it cheapens all policies to 
be offering some specialty at a very 
iow price. Nor do I believe these poli- 
cies to be good for the insured, who 
would be better off if he paid a trifle 
more and secured a policy good for the 
whole of his life. 


Metropolitan’s Policy 

“Now, as to the policy of the Metro 
politan—and I am not criticising the 
Company nor am I criticising the men 
who ‘sell their policies. I speak only 
of the actual results as they seem to 
me. I consider that as usually sold the 
Metropolitan policy gives rise to the 
subtlest form of legalized rebating. The 
crdinary policy is sold to the man who 
does not know of his special policy 
and the special policy is sold only to 


(Continued on Page 8) 





R. J. MIX SPEAKS FOR BILLS 


SAYS PUBLIC IS FOR THEM 


Will Not Lead to Extravagance— 
Seems Simple Proposition to 
Prudential Manager 


{At the Hotel Astor meeting of the Life 1 
derwriters’ Association of New York Fri 
day night, a resolution was passed Lit tl 
posceee, of the amendment of the Art 
aw. Speeches for and against the amea 


were made The following talk was 1 
the measure by Robert J. Mix, of The 


—_ BY ROBERT J. MIX 

Some gentlemen have made the re 
mark that they viewed with alarm any 
change whatsoever in a law which has 
done so much to advance the catise of 
life insurance as has Section 97 of the 
laws of the State of New York, and let 
me say to these gentlemen that in my 


judgment, there is no occasion for suci 
alarm. 








In the first place, the amendment 
proposed is not one which would lead 
to extravagance in the conduct of the 
life companies of this country and, in 


the second place, it would be a dread 
ful thing if it were true that a law, no 


matter how excellent, could not be 
amended. A law may be a perfectly 
good and most beneficial one at the 


time it is passed and eight or ten years 


thereafter the same law may be detri 
mental] to the interests of the peop ®, 
this for the reason that in the process 
of years, circumstances may have 
arisen which would make the rigid en 
forcement of the law as originally 


passed work serious injury to the gen 
eral public, and this is trie in the 


case 
of Section 97, the amendment of which 
is now being considered. 
Insurance History Traced 
Let me go back a little way into an 


cient history. 


About eight years ago, two of the 
great stock life insurance companies 
of this country decided to sell life in 


surance at non-participating rates As 


the years have rolled on, the experi 
ment has proven shenomenally success 
ful. 

Not only have these companies paid 
for nearly $2,500,000,000 of what is 
known as ordinary insurance besides 
several billions of industrial insurance 
during those nearly eight years but 
they have found that they were able 
to fulfill all their policy obligations. 

As time rolled on, each of these com 
panies amassed an enormous surplus 
and, as a consequence, the ownership 
of that surplus (the companies being 
organized on the stock basis) must 
have continued to be a constant source 


Certain 
spirit of 


of disturbance. 
inspired by a 


stockholders, 
selfishness or 
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e Prudential Paid Its Policyholders 


Over $39,000,000 During 1914 


This great sum of money, the greatest amount ever paid policyholders in 
any year by The Prudential, saved thousands of homes, kept thousands 
of families intact and opened the doors of hope and opportunity for 
thousands of widows and children. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 


Incorporated Under the Laws of the State of New Jersey. 





Home Office, NEWARK, N. J. 

















ee 


THE 


EASTERN 


UNDERWRITER 


April 2, 1915. 











DEVELOPMENTS IN AMENDMENT FIGHT 





time seek to com- 
surplus among 
consider 


greed, might at any 
pel a division of that 
themselves, and when you 
what must be the condition say fifty or 
one hundred years hence, when these 
surpluses had grown to still more mam 
moth proportions, it became apparent 
that this menace to the welfare of the 
two great companies we are consider 
ing would continue to grow greater and 
greater. Indeed, it was high time that 
some action shouid be taken to remove 
this source of danger. 

Again, as all of you are aware, more 
and more laws are being introduced 
every year in the legislatures of the 
various States, these bills having for 
their object the institution of State in- 
surance, and the only way to remove 
that danger—a danger not only to the 
agents of the companies now existing 
but also an even greater danger to the 
general public—was to place these two 
stock companies in the hands of the 
people, for when the people—the policy- 
holders—own the companies and elect 
the officers of the companies, what 
more can they ask—what need is there 
for State insurance? 

What Mutualization 

When you can say to the 
“This is your company—you own all of 
its assets—you have a if you 
care to exercise it, in electing its offi 
cers’—you have wiped out the only real- 
ly good reason that so far as I know 
ever existed for asking for State insur- 
ance. What better can the people ask 
than to own and contro] the life com- 
panies which are carrying their insur- 
ance? What would they gain by taking 
it out of the hands of thoroughly ex- 
perienced, qualified and professional 
life insurance men and placing i 
hands of men who were either inexperi 
enced or seeking to further their own 
ends in a political or financial way? 

With these two ideas in mind, the 
officials of The Prudential and the Met 
ropolitan decided that it was strictly in 
the interests of the policyholders and 
the general public that the two compa 
nies should be taken out of the control 
of the stockholders through the pur 
chase of their stock and turned over to 
the control of the policyholders. In 
other words, the two great 
decided to mutualize. 

Prior to the mutualization, Section 
97 did not restrict the amount of money 
which these two companies should use 
in the conduct of their business but 
immediately after the mutualization, 
both companies became subject to, and 
restricted by, Section 97 of the 
York State laws. 
required 
the business of all part 
nies should be restricted to the load 
ings on the premiums, plus the savings 
from mortality experience All of you 
gentlemen know that there is a wide 
difference between the loadings on the 
non-participating premiums of The Pru- 
dential and the Metropolitan, and that 
under the premiums of non participat 
ing companies, in the case of The Pru 
dential and the Metropolitan, that 
loading is very small whereas, in the 
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case of the participating companies, it 
amounts, as a rule, to anywhere from 
25 per cent. to 29 per cent. In the case 


of the New York 


Life, Equitable and 


Mutual, the loading runs from about 26 


per cent. to 29 per 


cent. 
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conducting the 
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basis, but they are 


asking that they be not hindered by a 


technicality in Sec 
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rate of commission, 
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just what you or I would say if we were not 
in the insurance business and were looking for 
insurance that was safe and sound and at the 
lowest practicable outlay—the lowest practicable 
premium. They would say “by all _ means 


allow these two companies to go on_ furnish- 

ing insurance at these low rates and if they 

can show 
s 


any law to prevent their so 
> be such a law, we will amend 
f necessary?” 
‘hat’s just what the people would say to 
you, my friends. Moreover, I am quite sure 
they would put te you a question—they would 
ask you why it was that the agents of the 
participating companies charging the higher 





rates objected to a reasonable amendment of 
the law which would not increase the cost of 
the business but which would permit the two 
companies mentioned to go on selling insurance 


I 

low rates and, at the same time, pay divi 
ls, and I will frankly say to you that I 

' answer I cannot help 


nk of only one 








tl that the agents who are disposed to 
f ; amendment do so for the reason that 
they are under the impression that they will 
earn less money if the premiums charged by 
their respective companies be reduced. Now, 


what other valid objection can there be when 
it is considered, as lave remarked before, 
that it has been demonstrated beyond a ques 
tion by two of the greatest life insurance con 
cerns in the world that the rates charged by 
them are adequate not only to take care of 
the policyholders in every way but to properly 
sustain and encourage the agent? 

That the commissions paid to Prudential 
igents, for instance, are liveable, workable and 
satisfactory is proven conclusively by the fact 
that we are not losing (nor have we lost) 
agents since we began selling insurance on 





participating rates—not only that, we are 
continually increasing our agency force and 
enorn increasing our annual output of 
fe 1 ce! 
Rates 
I will say to any one of these gentlemen who 


is opposed to this amendment that if his com 
pany ice its rates to something like 
those b Prudential and Metro 





politar nt would find that if he would 
put the same amount of push and energy, into 
his canvas that he is now doing, he would sell 
from 25 per cent. to 50 per cent. more life in- 
surance each vear and thus more than offset 


(Continued on page 8) 





S. SAMUEL WOLFSON 


District Manager 
Equitable Life Assurance Society 
43 Bible House New York City 
AGENTS WANTED 








GOOD PLACES 
For STRONG WORKERS 


Always ready to negotiate with energetic 
men capable of producing paid-for Insur- 
ance in satisfactory volume. 

Much unoccupied and desirable territory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 

Address: ALBERT E. AWDE, 


Superintendent of Agencies, 
7 W. Madison St., Chicago, III. 





GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 











THE EQUITABLE LIFE 


OF IOWA 


Operates in 15 of the most healthful and pros- 
perous States in the Union, as shown by the map 























Mortality savings of over 50% for the past 10 
years has brought about the lowest net cost 


Address 
J. C. CUMMINS, President 
Home Office - DES MOINES, IOWA 
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Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 
For particulars, address 


C. H. JACKSON, Supt. of Agencies 











individuality at its full value. 





mean the realization of all your dreams. 


Solicitors are like gizzards, no good without grit. 
ment and connect with some young company where you can find a future worth considering ? 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
The president of this Company is W. T. OGrawrorp; Vice-President and General Manager, Tuomas P. 
Lion, M. D.; Superintendent of Agencies, W. M. Lrynsey, all of Shreveport, La. 


How many times have you promised yourself to cut loose from your present environ- 
When you climb to the top of the rut 








Grit is the key with which you can do the winding. 


If you have the grit to make a change and a reasonable 
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DEVELOPMENTS IN 





AMENDMENT FIGHT 








NEW DEFENCE BY MR. FISKE 


WRITES TO THE EVENING POST 


Seeks to Enable Metropolitan to 
Continue Low Loading and 
Premiums 


Bill 


laley Fiske, vice-president of the 


Metropolitan Life, sent the following 
letter to the New York Evening Post 
this week, in reply to an editoria] in 
that paper: 
To the Editor of The Evening Post: 
Sir: You have been grossly mis- 
informed about the Insurance bill pend- 
ing in the New York Legislature. 


Please allow me to give you the facts; 
but first to categorically deny the state- 
ments upon which your comments are 
based. 

The Metropolitan is not asking per- 
mission to pay deferred dividends. It 
has fought that system for over twenty 


years. The pending bill has no such 
effect. 
rhe Metropolitan is not seeking to 


extend the expense limitation, and has 
no idea of increasing its expenses. Its 
self-imposed expense limitation is and 
has been low. 

The bill does not seek to change or 
modify any principle of section 97, but 
to adopt its provisions to new condi- 
tions. 

It is not true that “less than 10 per 
cent. of industrial policyholders have 
their policies in force at the end of five 
years.” The percentage is 47—one 
which bears fair comparison with the 
persistence of ordinary policies. 

Your article confuses the objects of 
two amendments to the insurance law 
which are contained in the one bill. 
They have no relation whatever to each 
other. One (about dividends) affects 
the industrial policies and not the ordi- 
nary policies. The other (about ex- 
penses) affects the ordinary policies 
not the industrial. 

bill in question 
and introduced by the Insurance De 
partment. It is based upon conditions 
found by the Department in its super- 
vision of the mutualization of the Metro- 
politan. It seeks to amend section 83 
by giving the Department the right to 
decide upon the method of paying divi- 
dends to industrial policyholders. It 
does not legalize deferring of payment 
of dividends for five years. Mr. Dawson, 
who is under retainer as counsel for 
the agents of rival companies, argued 
before the Insurance Committee that 
the Metropolitan paid its dividends 
quinquennially. He was forced to with- 


always 


and 
ana 


The was prepared 


draw the statement, but has so drawn 
his brief in the form of a letter to 
Mr. Priddy as to mislead you. The 


Metropolitan has for many years paid 
its dividends to industrial policyhold- 
ers annually and has no desire to do 
otherwise. It is pretty hard to charge 
the Metropolitan with desiring to with- 
hold dividends from industrial policy- 
holders in view of its record of having 


in the last twenty years 
paid them over forty-nine millions of 
dollars in cash over and above all of 
its obligations, all of its industrial poli- 
cies being non-participating. It is true 
that no dividends are paid for the first 
five years; but no industrial company 
in the world, so far as I know, has 
ever paid policy dividends in the first 
five years. This is simply because no 
surplus is accumulated during the first 
five years. The present law does not 
require such payment. It requires pay- 
ment of surplus equitably only to poli- 
cies entitled to share therein. The 
Metropolitan in its scheme of volun- 
tary dividends has divided them into 
two classes—one cash in remission of 
premiums, the other reversionary in 
additions to the face of the policies. 
The holders of industrial policies have 
got used to this system. They think 
the policies they hold are worth from 
five to twenty-seven per cent. more than 
their face, because for years the Com- 
pany has been so increasing them. If 
this bill fails they will be disappointed 
and will never know the reason. The 
present law did not apply to the Metro 


voluntarily 


politan because its policies were non 
participating. Unless amended the 
Company will be obliged to discon- 


tinue these increases. That is all there 


is to this amendment. 
The bill seeks to amend section 97 
not in principle, but to conform it to 


new conditions never anticipated when 
it was drawn. The bill is opposed by 
other companies and their agents, be 
cause these people desire to force the 
Metropolitan to increase its premiums 
and cut down its agents’ commissions 
2lready less than those paid to agents 
of other companies. The Company has 
had direct offers from the other com 
panies to withdraw opposition if it will 
increase its premiums, and withdraw 4 
certain low-priced policy. If this bill 
fail it is the public which will suffer 
and have to pay the piper. Let me 
compare premiums. The Metropolitan 


issues whole-life policies for $6 per 
thousand less than the Equitable and 
Mutual; $4.30 less than the Mutual 


Benefit. It issues twenty-payment life 
for $8.58 per thousand of insurance less 
than the three other large New York 
companies; $6.46 than the Mutual 
3enefit. It issues twenty-year endow 
ments for $8.80 less than the Equitable; 


less 


$8.36 less than the Mutual; $6.74 less 
than the Mutual Benefit. The bill in 
question was introduced by the De- 


partment to enable the Metropolitan to 
maintain these low rates. It is opposed 
by those who wish to force the Metro- 
politan to increase them. That is the 
simple issue. It is well set forth in a 


Department letter a copy of which I 
enclose. 

The bill is not one to enable the 
Metropolitan to increase its expenses. 
It is opposed by those who seek to 
compel the Company to increase its 
expenses. They demand that the Com- 
pany shall increase its loading and so 
increase its premiums Such an act 
would automatically increase the ex- 


penses, because many of the expenses, 











State Mutual Life Assurance Co. 


—Or 


WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 





January 1, 1915 
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INSURANCE IN FORCE 


Substantial gains made in all departments. 


New policy contract, embodying every u 
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e are optimistic for 1915, believing that business conditions are 


filled with enthusiasm, and with determination to go above the high mark 
We believe that they will do it, and shall in every way back up 


JOSEPH C. BEHAN, Superintendent of Agencies 
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Springfield, Mass. 


Incorporated 1&5] 
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NATIONAL LIFE INSURANCE COMPANY 
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PROVIDENT L. & T. STORIES 


COMPANY STARTED BY QUAKERS 


For Years It had no Secretary or 
Treasurer—Actuary Was 
a Busy Man. 





The first office of the Provident Life 
and Trust of Philadelphia, which Com- 
fany is celebrating its fiftieth year, 
was in a basement at 247 South First 
street, Philadelphia. The Company had 
its origin in the minds of several 
Quakers, who, traveling in England, 
had been attracted by the success of 
the Friends’ Provident Institution of 
Pradford, England. Returning from 
England they called a meeting early 
in 1865 at the house of Thomas Evans 
on Arch street to establish for the ben- 
efit of American Friends a company on 
the mutual plan somewhat similar to 
the Friends’ Provident Institution of 
Pradford. 

A committee was appointed to in- 
vestigate the legal aspects of the pro- 


posed movement, to arrange details, 
and to propose to a future meeting 
evch steps as might be necessary to 
carry into effect the general conclu- 
sions of the conference. This com- 
mittee discovered that if the company 
were to extend its operations beyond 
the borders of the State of Pennsyl- 
vania, the laws of several States neces- 
sitated a capital stock, and it recom- 
mended that a joint stock company 
should be incorporated, substantially 
cn the basis of the present charter of 
the Provident Life and Trust Company. 
This recommendation was adopted, 
ard the Company incorporated in 1865. 
The charter, in addition to the authority 
to insure lives, conferred authority to 
act as executor, administrator, guardian, 
ete.; that is, to transact what is known 
in Philadelphia as the trust business. 
The Company was fortunate in hav- 
ine as its first president, Samuel R. 
Shipley, attractive in manner, an in- 
spirer of loyalty and owner of a saga- 
cious head He guided the Company 
for forty years 
The first actuary was Rowland Parry, 
ho took the post when fifty-nine years 
cld He retired in 1882 and died in 
1590 at the age of eighty-four. For 
iirty years the Company had as legal 
adviser one of the great minds of the 
city, Joseph B. Townsend, who died 
n 1896 
The Company in 1865 applied for ad- 
sion to do business in Massachusetts, 
the first Pennsylvania company to enter 
that State In 1868 it was admitted to 
New York. In 1871 it inereased its 
capital to $500,000 from $150,000. [n 
S83 there was another increase to $1,- 
O00 In 1873 the Company move 
rto a new iron-front building at No. 
iOS South Fourth street It was in 
1867 that Asa S. Wing joined the Com- 
pany He has served it as assistant 
actuary vice-president, actuary and 
president, an experience that few life 


insurance presidents have had. It was 
a peculiarity of the Provident that it 
never had a secretary or treasurer until 
1899. The actuary was a man who had 
his hands full. In the Provident, the 
duties of the actuary comprised not 
only the onerous task of computing 
premium rates, calculating dividends 
and valuing policies, but in addition 
the exceedingly delicate duty of pass- 
ing upon all assignments and of settling 
atl claims; and it also included the 
responsibility for all the accounting of 
the Company and for its statements, for 
the safe-keeping of its securities, and 
for the receipt and payment of all 
moneys. 

The Company grew so rapidly from 
1873 to 1879 that a striking buildin; 
21 409 Chestnut street was erected. 

The Provident L. & T. agents have 
always been proud of the mortality 
record of the Company. For fifty years 
it has been smaller than that of any 
other company, 65.3 per cent. of what 
was to have been expected under the 
American Table. The Company wrote 
$41,963,000 last year, and has $316,615,- 
000 insurance in force. 


FARM MORTGAGE ARGUMENT 





Frederick White of Northwestern Na- 
tional, Compares Them With 
Stocks and Bonds 





Frederick White, of White & Odell, 
Minnesota State agents of the 
Northwestern National Life, has written 
an argument in favor of farm mort- 
gages as compared with investments 
in stocks and bonds. He presents a 
table showing depreciations of a num- 
ber of stock and bond investments and 
then, in discussing farm mortgages, 
says: 

“Farm mortgages placed at less than 
40 per cent. of the value of the land, 
which are not subject to fire, wind, 
flood, or even the influences of panic 
or business depression, have an income 
which is as certain as anything in this 
world can be, since the prosperity of 
the entire business fabric depends upon 
the output of the soil on which the 
mortgages are placed. At a time when 
the bond and stock market has been 
a source of the gravest concern, all 
Northwestern National’s available re- 
sources for investment have been 
placed in such farm securities, at from 
6% to 7 per cent., and the total year’s 
yield’ was .061 per cent. without a 
single default in interest, or fore- 
closure, or any depreciation in value.” 





SCRANTON MEN ORGANIZE 
Life underwriters in Scranton, Pa., 
have formed an organization. O. Ed. 
Carey was made temporary chairman. 

A. B. Clay is temporary secretary. 





H. G. Hoffman, of Mt. Sterling, Ky., 
led other genera] agents of the State 
Mutual Life this year up to March 1 in 
paid-for business. 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’”’ 
mean certain success for you. 


For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








OLD POLICYHOLDERS 





One a Day Interviewed By Each Agent 
of the Equitable of lowa 
Life Insurance Co. 


President Cummins, of the Equitable, 
of Iowa, has asked each agent to ob- 
serve as a slogan: “Interview an old 
Policyholder Each Day.” 

In this letter, President Cummins 
pointed out that the Company has over 
57,000 policies in force. Deducting 
7,000 for those over age (although they 
too can recommend); 10,000 more for 
those out of reach at present; there 
are left 40,000 living in your territories. 
Divide this by 300 working days in the 
year, and we get as a result, 130 to be 
seen each day. One average size ap- 
plication would produce $234,000 per 
day. This means that every agent has 
the opportunity to produce more busi- 
ness than has ever. before’ been 
dreamed of, by the cultivation and 
keeping in touch with old policyholders 
in his territory. 


WANTED. 


A man who knows he can 
make good in organizing an 
agency for a big company in 
a city embracing a population 
of 1,000,000. A salaried con- 
tract will be made and the 
applicant chosen will be 
brought into direct touch with 
Home Office with opportuni- 
ties for advancement. Only 
men. of experience and who 
can prove ability need apply. 
Territory in Pennsylvania. 
Address 
“ORGANIZER” 


Care of THE EASTERN 
UNDERWRITER 
105 William Street 
New York City 











Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL _ TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 





THE 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 


FINANCIAL STATEMENT 
Assets, Dec. 31, 


SO dadasacwae $70,163,011.03 
Liabilities ........ 65,159,426.58 
Pere Terre $5,003,584.45 
ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 
J. A. BARBEY, Secretary 


WILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 

















You Wish To Be Paid Well 


The “Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
ance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 
is now 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
NEW YORK 


66 BROADWAY 














1865 --- Fifty Years Old --- 1915 





Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 
and Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low and 


still further reduced by 
Annual Dividends 
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EQUITABLE LIFE’S NEW POLICY 


CONTRACT CONVERTIBLE 





CALL 


Contains Disability Clause—On 3! Per 
Cent. Reserve Basis—Policy 
Described 





The Equitable Life Assurance Society 
issued its new convertible policy this 
week. It is denied that this is a so- 
-alled “special policy,” and there is no 
onnection between the issuance of 

policy and the developments fol- 
wing the introduction of the Towner 
bill in Albany, amending the Arm- 
strong law. The new policy of the 
Equitable will pay the same ‘commis- 
sions as the Society’s 30 year endow- 
ment, 40 per cent. and renewals. The 
policy contains the new disability fea- 
ture. It is an annual dividend policy 
on 3% reserve basis. 

The Society describes the policy in 
part as follows: 

Not only will the premiums cease 
under the terms of this new disab/‘lity 
‘lause after the insured becomes total- 

and permanently disabled, but, if de- 
sired, the policy will thereupon ma- 
ire as a life income contract. That 
to say, the insured will receive an 
annual income thereafter (payable in 
mthly instalments if desired), and 
his income will continue for life, :f 
he insured continues to be totally dis- 
abled. 

The value of this new feature needs 
no demonstration. The fact that the 
insured has become disabled will sig- 
nify that the productive period of his 
life has ended; and while it wil] be 2 
great relief to escape the necessity of 
paying future premiums, it may be of 

ll greater importance to him to 
have the privilege of beginning at once 

enjoy the proceeds of his insur- 
ance, 


Flexibility 

Under this policy the insured enjoys 
creat freedom of choice. Thus he 1s 
able to adapt it to his individual tastes 
ind needs. He can secure all the ad- 
vantages of an Ordinary Life contract, 

a limited payment life contract, or 
|) endowment, as explained below. 
The specimen contract accompany- 
ng this circular is for $10,000, at age 
5, and includes the new Disability 
ause, 

The annual premium for the first 5 
ears, including the charge for the dis- 
Ditty BARONE Wyisccccedeacas $349.20 
1e same policy without the 
disability feature would have, 

for the first five years, an 
annual premium of ......... $341.90 
Making the annual charge for 

the disability feature for the 


m « 


J a 2. ee ee rere 7.30 
Note that this is merely a nominal 
rate, although it is higher than the 


rate charged for the old disability fea- 
lure. 

During the first five years the policy 
s an Ordinary Life contract. 

At the end of the fifth year the in- 
sured will be given the choice of 
several options, as follows: 

Option 1. The policy may be con- 
tinued as an Ordinary Life contract 
for the original amount ($10,000) at a 
1) per cent. reduction in the premium 
rate, as follows: 

Annual rate after the fifth year 

for $10,000 of insurance ..... $205.10 

Annual rate after the fifth year 





for the disability privilege 4.40 
Total annual premium after 
the Ge. FO ..dccresiviars $209.50 
OR 


Option 2. The insured may continue 
to pay the original premium ($349.29) 
and the amount of the insurance (still 
on the Ordinary Life plan) will be 
increased (subject to a medical ex- 
amination and evidence of good health 
satisfactory to the Society), to $15,060. 

OR 

Option 3. The insured may convert 
the policy into a Limited Payment 
Life contract for $10,000, by paying 
the original premium ($349.20) for 
thirteen years longer. 


Option 4. If Option 3 has been 





selected, and when thirteen years 
later the policy has become fully paid 
up as a life contract, the insured may, 
under Option 4, convert the policy into 
an Endowment, payable to him as soon 
as he has paid premiums for the still 
further period of nine years. 





ALBANY RESOLUTIONS 
The Capital District Life Underwrit- 
ers’ Association has adopted the fol- 
lowing resolutions: 

Resolved: That this Association 
believes that the present insurance 
law should be so amended as to 
give the Superintendent of Insur- 
ance power to revoke a license for 
cause. 

Resolved: That it is the senti- 
ment of this Association that no 
man should be appointed as an 
agent by any company or manager, 
who does not intend to regularly 
solicit life insurance, or who does 
not intend to put himself in a posi- 
tion to acquire within a reasonable 
time a knowledge of this business. 

Resolved: That this Association 
has no objection to the publishing 
by the Superintendent of Insurance 
each three months of a list of those 
licensed to solicit life insurance in 
this State, giving names, address- 
es, companies and occupations 
other than that of life insurance. 
The Association voted that it was un- 

wise to join financially to the extent 
of $100 with the New York Association 
to employ counsel. 





THE MAN WITH REAL POWER 





Ke Is the Property Owner—Successful 
Man Must Know How 
to Sell 





The man who has real power in this 
country is the one who has property, 
says Eugene Arnett, of the Kansas City 
Life in Oklahoma City. The man who 
gains property gains it by selling some- 
thing. He sells service, things or the 
use of money. The better qualified he 
i3 as a salesman, the better able he will 
be to sell big things that make big 
money. J. Pierpont Morgan was the 
greatest banker salesman this country 
ever produced. But he first learned 
how to sell. Then he began with small 
things—and grew. All of which means 
that the possibilities of salesmanship 
are unlimited. A knowledge of the sci- 
entific principles underlying the art of 
salesmanship is absolutely essential to 
great success in any business. The ap- 
plication of one of these principles de- 
mands a knowledge of character. The 
banker who makes loans without know- 
ing the character of the borrower takes 
long chances. The salesman who can- 
not read the character of the man be- 
fore him is badly handicapped. 





W. H. BEERS’ BOOK 

The 1915 edition of the Beers’ Book 
published by W. H. Beers, Jr., Rochester 
manager for the Mutual Benefit, has 
been printed. Mr. Beers has complete- 
ly rearranged this book of Mutual Ben- 
efit literature for Mutual Benefit sales- 
men and has added several pages of 
points in salesmanship based on his 
own experience, which should be very 
valuable, particularly to new men. The 
book is divided into several sections, 
the first section dealing with rates, 
which are given on the basis of $1,000, 
$2,000, $3,000 and $5,000 of insurance 
for Ordinary Life and 20-Payment Life 
policies, also on the basis of $1,000 of 
insurance for other forms. 

STEPHANY’S NEW POSITION 

Max Stephany, formerly’ general 
agent of the Bankers Life of Kansas, 
has made an agency manager's cont- 
tract with the LaFayette Life for east- 
ern Kansas. He also becomes monthly 
pension bond executive of the Company 
and will make a specialty of that copy- 
righted form of contract. Mr. Stephany 
made a remarkable record in his 
former connection, having written over 
three millions of insurance in two 
years and a half, the annual premium 
income of which was over $69,000. 








GOES WITH UNION CENTRAL 





Alton C. Dean, of Albany, Has Long 
Been a Successful 
Writer 





The Union Central is building up an 
unusually strong organization in New 
York State. The latest addition to its 
force is Alton C. Dean, of Albany. 

Mr Dean is an experienced and suc- 
cessful insurance man who has seen 

field service in 
} Boston, Montrea) 
} and Albany. With 
H one of the largest 
companies in the 
country he has 
frequently a p- 
peared on its list 
of twentieth best 
agents. He has 
won numerous 
prizes in agency 
contests, such as 
loving cups, med. 
als and trips to 
seaside resorts. 
The presidency of 
the Albany Field 
Club has_ been 
one of the numer- 
ous positions with which he has been 
honored. 


ALTON C. DEAN 


BALTIMORE APPOINTMENT 





Kuhns & Magruder Name W. V. Geib 
and B. S. L. Davis as Special 
Agents in Baltimore 

Kuhns & Magruder, managers for the 
yermania Life, of New York, for Mary- 
land and Delaware, have appointed W. 
V Geib and B. S. L. Davis as special 
agents in Baltimore. This agency has 
made an especially fine showing since 
the first of the year. They stand fourth 
in applications submitted, third in 
policies issued and seventh in business 
placed. 

Messrs. Kuhns and Magruder are 
young men of wide insurance experience 








E. P. MELSON 
President 


JOHN G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 











SCIENCE OF INSURANCE 

The second in the series of lectures 
being given before the students ol the 
Albany Business College came on Fri- 
day, March 19 E. B. Cantine of the 
Capitol District Life Underwriters’ 
Association, was the :; 4 
at his theme the genera ( 
surance 

What is usually a technical subject 
became in his treatment simple and 
easily grasped by his auditors. It paved 
the way for the concludin ecture to 
be given next month by S. G. Landon on 
the practical] 
to the 


application of insurance 
individual The course of le« 
tures is being so warn ved 
the Committee on Publicity and 
cation is considering the printing of the 
speeches for distribution 


D. J. Marley, formerly of New 
J., is now in charge of the 
branch of the John Hancock in Allen 
town, Pa 
pany 


He has been with that Com- 
for twenty-five 


vears 





Iineurance 
Assets over One Million. 


(average Ore Million a month). 


Important open territory. 


The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


in force over Twenty Millions of dollars. 
Business received first eight months, 


We want a capable general agent for vacant office. 


1913, over Eight Million 












STABILITY 


ttt et 
a ©oocceo 


Men of characte 


“BUILT FOR ALL TIME” 


5 San Antonio Life Insurance Co. 
z ae TEXAS 


INSURANCE IN FORCI 
eseepecvceccccs cess $426,085.00 1910 $2,629,020,00 
485,915.57 1911 4,083, 0 
543,004.04 1912 4,715, ( 
607,788.11 1913 6,134,044 


and ability can «ecure agency contracts by writing 
HENRY A. HODGE, President 











OPPORTUNITY IN TEXAS 





pany, in Texas. 





A personal producer, having ability to 
handlemen who want to grow and possesses 
a disposition to apply the energy necessary to 
progress, can secure an attractive connection 
with a progressive young life insurance com- 


If interested, and can deliver the goods, write 
“TEXAS” 
Care of The Eastern Underwriter 
105 William Street, New York City, N. Y. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 




















In discussing agency 

Developing matters L. N. Denniston, 

a addressing the Hartford 

Territory Insurance Institute, said 

recently: 

In developing a territory, the agency 
manager who has a direct personal 
commission interest in the business is 
likely to be handicapped considerably 
by reason of his- desire for immediate 
profits accruing from his personal ac- 
tivities; and, because of this, he yields 
to the temptation to secure immediate 
commissions by his own personal ef- 
forts and leaves his agency force more 
or less to grow up something like 
Topsy—with the corn; and an agency 
organization like corn and children, 
needs careful and persistent cultivation 
in order to get a large and healthy crop. 
Such a procedure, personal production, 
sooner or later finds the agency man- 
ager up against caring for.a large per- 
sonal account, which is detrimental to 
increasing his district’s production, 
which must have undivided and unsel- 
fish attention. 

When an agent has been appointed 
he not only needs instruction in con- 
tract forms, but he needs more than all 
else co-operative work—not for one or 
two days but for at least a week—and 
frequent coaching during his first three 
months. Such a procedure, it is true, 
is expensive. 

Most men who are getting their first 
experience in the insurance business 
have been for a number of years work- 
ing under more or less rigid office reg 
ulations 

Since the agency manager has as- 
sumed the responsibility of taking a 
man out of good employment—and, of 
course, it is advisable to select men 
who are successful—he should be wil- 
ling to back up his judgment by a sac- 
rifice of time and personal commissions 
during several weeks in order to make 
good his judgment and assure the new 
agent of permanent success. 

The agency manager should be a stu- 
dent of system, methods, and be an all- 
round sales efficiency expert. Shoot- 
ing blindly in the air never brought 
down many birds. The successful hunts- 
man knows how and when to shoot, and 
he has a definite target in view before 
he shoots. He goes where birds are 
known to be, employs a bird-dog trained 
to point them, and success in getting a 
full bag depends on the choice of his 
hunting ground the efficiency of his dog, 
and his skill as a shot. 

Not all agents would be successfu! in 
employing the same system. Just what 
system brings the best results can only 
be determined by a trial. The same 
general lines must be employed in all 
systems. 

Whatever plan is adopted must in- 
clude the following essentials: , 

Adaptation of the system to the in- 
dividual—first, as to time; second, as 
to accessibility. Adaptation of system 
to community. Any up-to-date city di- 
rectory will furnish the desired names 
and in sufficient quantity and quality 
to keep a “hustler” going for’ many 
weeks. Don’t try to complete the en- 
tire list from a’s to xyz’sin one month. 
Fifteen calls a day, twelve working 
days—total, 180 men. A leading repre- 
sentative of the company finds that one 


man in thirty-two is waiting for an in- 
surance man to take his application, 
and that one man in twenty will buy 
accident insurance on being told of 
the benefits offered. 


*x * * 
The Illinois Life request- 
Who ed its application depart- 
Buys ment to draw off a list 


of occupations from the 
first one hundred appli- 
cations received in the office last week. 
Here is a list of the occupations of the 
applicants: 

Machinist, blacksmith, agent grain company, 
merchant, dry goods clerk, proprietor and man 
ager theater, farmer, heat treating—auto, farm 
er, farmer, farmer, blacksmith, engineer, sta 
tionary, barber, farmer, cigar dealer, salesma1 

shoes, surveyor, farmer, farmer, farmer, 
minister, captain sailor, creamery man, express 
handler—American, cleaner and presser, house 
wife, housewife, farmer, president brewing 
company, real estate, salesman—books, 
man—correspondence school, farmer, 
facturer worsted, teacher, mail carrier, _ 
1uto dealer, assistant engineer, housewife, auto 
machinist, millwright foreman, general mer 
chant, bank clerk, clerk—cotton commission, 


Insurance 














grocer, blacksmith, farmer, creamery mon, 
builder, telegraph operator, book-keeper, house 
wife, farmer, farmer, division manager piano 
company, banker, dis 
count department broom 
m pu ntant, 
i sity ttorney 
wok-keeper, farmer, farmer, tailor, lawyer, 
drug k, bart l clerk 
student dry goods, get 





eral goods, contractor, farmer, 

yardman, hardware clerk, farmer, housewite, 

dentist, watchmaker, at cutter, osteopath, 

farmer, ftoreman—pal farmer, clerk—ster 
\ 


ographer, decorator, 





proprietor 
tant 1 





billiard hall, cigar nm at na 
ager constructior n a dry 
gent 
+. ~ 2 
The object in taking 
A Talk life insurance is to 
from the perpetuate a man’s in- 


Germania Life come-producing pow 

ers beyond his mortal 
days, says The Germania Life. Is your 
family dependent upon your income? 
In-most cases the answer will be yes. 
In many cases this income is derived 
from your earning power, ability and 
skill in doing a certain kind of work. 
In the event of your premature death 
what would take its place’? You carry 
some insurance, is it enough? Your 
life insurance is the one and only thing 
that will step in and take your place as 
an income producer if you should die. 
If you are earning $1,000 per year, $1,- 
000 worth of insurance will take the 
place of your income for one year. 
What about the next and all the years 
to come? We know that the most of 
you intend to take more insurance 
some time. It is equally certain that 
some of you will put it off until it is 
too late. We would like to talk the 
matter over with you. We have a poli- 
cy that meets the requirements of any 
man who wants to protect his family 
while thus dependent upon him and his 
own old age when he might become de- 
pendent upon his family. 

Take that additional insurance NOW. 
No possible benefit can accrue to you 
by putting it off and it may be the big- 
gest mistake of your life if you delay. 

The slogan of this agency is “Service 
and Satisfaction.” The object of this 
paper is to get into closer touch with 
you. In the larger sense the most suc- 
cessful man is the one who, in the 
sphere of life in which he is cast, per- 
forms the maximum of service to his 
fellowmen. The thousands of widows 


and orphans who have been enabled to 
fight the battle of life without the terri- 
ble handicap of poverty because of the 
life insurance carried by the bread win- 
ner who has been called away, testify 
more eloquently than any mere words 
to the value and necessity of life insur- 
ance and to the actual service rendered 
by the agents who sold the policies. 
We believe in our work and in its last- 
ing and unquestioned benefits. You 
have a friend or relative who should 
have insurance. You would be doing 
him a favor by giving us his name. If 
this little paper is the means of bring- 
ing us closer together and enabling us 
to be mutually helpful it will many 
times repay the expense and effort of 
getting it out. 


* * x 
Mr. F. S. Biggs, manager 
Two at Baltimore, of the Mas- 
Effective sachusetts Mutual, is 
Circulars using two effective cir- 


cular letters. The first 
one is known as “L-l” and _ the 
other as “M-1.” And he has a follow- 
up letter for each of them. In the 
follow-up letters return cards are in- 
closed, and they are designated as “L-2” 
and “M-2” respectively. Mr. Biggs re- 
marks, “Most any system will work if 
the agent does!” 


party were to offer you a 
] condition that you pay 
1 for twenty years, when the 
yours, without requiring you 
1 sum or cost of the lot— 
at the proposition? 

make a somewhat similar 
an acceptable person should 
iny the amount equal to 
year for twenty years, we 
pay to him the principal 
t Endowment, and will 














to 








ba 
1ould die prior to that 












he face value ie Endowment will 
immediatel yable to his family with 
“rit ther payments from him 


ing any 





this a sition Let us talk 
e enck sed card to-day 

Yours faithfully, 

* * x 

“Every Federal agent 
Part-Time can call to mind among 
Agency his acquaintances, a 
Suggestion friend residing in his 


own or some other town, 
perhaps in another State,” says the 
Federal Record. “You may correspond 
occasionally, and yet it has probably 
never occurred to you that you are in 
a position to do your friend a great 
favor by suggesting the advisability of 
an agency with the ‘Federal.’ Even as 
a spare-time man he could probably 
produce sufficient business to net him 
a higher rate of return per hour than 
he accumulates in his regular vocation 
Enough could probably be made to pay 
the rent, the grocery bill, or what not. 
Such an idea as this will appeal to a 
man of the more provident type, as this 
class is always on the lookout to legiti- 
mately increase income. 

“The size of your friend’s town or 
city is immaterial, as people, no matter 
where they reside, need income pro- 
tection insurance and the field for suc- 
cessful work is unlimited, only the sur- 
face having been scratched,” the Record 
continues. “As a matter of fact, we 
believe that many agents neglect won- 
derful opportunities by their failure to 
realize that insurance can be written 
in paying quantities outside of indus- 
tr'al centers, where the competition is 
keenest of all. For instance, our Mr 
Nally, who is accustomed to rank high 
among the hustlers, writes the great 
bulk of his business among farm pro- 
prietors and farm laborers. 

“A part-time agency representation 
can be made to pay by your friend 
if he is willing to first devote the neces- 
sary time to gain a working knowledge 
of the business and then give a reason- 





able amount of time to soliciting. 
Eventually the numerous changes in 
our agency force, which are constantly 
occurring, will give such a man an op- 
portunity to acquire the management 
of a desirable debit and make it profit- 
able for him to devote his entire time 
and energies to this limitless profession. 
“Suppose you try to get some of your 
friends interested along the line sug 
gested, or send us their names and we 
will correspond with them direct.” 





CRITICISE SPECIAL POLICIES 
(Continued from page 3) 

the man who does happen to know of 
its existence or is advised of it becauss« 
of competition. This amounts to dis 
crimination among purchasers. One set 
cf purchasers is favored with a know]- 
edge of which the other set is kept 
in ignorance. This is the reason why 
I am opposed to the Metropolitan’s spe 
cial policy, and having seen this result 
ing from it I am not in favor of the sell 
ing of special competitive policies by in 
surance companies, even my own, but 
I must not be understood as criticising 
the policy or the motives of my own 
Company, who are the most reasonable 
and fair in all such matters, and have 
only issued our policies for the purpose 
ct helping us against any difficult com- 
petition. 

“IT shall explain to them the position 
I take here, and am sure that they will 
be reasonable and have no desire to 
offer any policy which would tend to 
injure the best interest of life ingsur- 
ance.” 





R. J. MIX ON AMENDMENT 
(Continued from page 4.) 


any loss of earnings which he might experie 
because of the fact that he was drawing | 
commissions on a smaller premium. 

lo pin it down to a particular instance, | 
ll say that I believe the agent who can s« 
1 $100,000 of participating life insuranc« 
it the rates charged by the old participating 
and will, if his company’s rates 
are reduced, sell at least $125,000 of insurance 
in a year—in most cases much more than tl 
claimed by some who are opposed 
to this bill that if Section 97 were amended in 
the manner proposed, it would open the way 
to a recurrence of the evils which existed pri 
to the passage of Section 97—it would open the 
way to an extravagance in the conduct of t 
business—perhaps a return of the old rebat 
evil, etc., etc., but, gentlemen, let me say t 
vou that I cannot understand how any m 
can labor under that manifestly wrong impres 

n, for as things are to-day, several of t 
great companies are permitted to use 
conduct of their business, a larger amour 
money tl would be allowed if the 1 
amendment were to go into effect. We 
asking for the privilege of using as a maxim 
a sum equivalent to 25 per cent. of our 
premiums whereas, as I have already stat 
most of the old participating companies are t 
day permitted to use their loadings, wl 
amount to trom 25 per cent. to 29 per cent. I 

iin and again—we are not asking 

use more money but we are asking for a dif 
ferent measure by which to gauge our expe 
—a measure which will permit us to go on | 
forming the chief duty of a life insurance con 
pany, namely, to furnish the largest possibl 
imount ot insurance to the largest possible 
1 ber of people at the lowest possible annua 
outlay on the part of the insured. 

I repeat—I think we all know full well tl 
if this matter were submitted to the pcople of 
New York State or of the United States for 
an expression of their opinion, the vote would 
be almost unanimously in favor of so amend 
ing the section so that these two great cor 
panies might be permitted to continue to sel 
insurance at their current rates. I have under 

hi the insurance department of t! 
New York is heartily in favor of th 
measure and, gentlemen, I put it up to y 
whether you think it reflects credit upon this 
association to oppose a measure which is s 
reasonable and which, beyond any question, has 
the approval of our own State Department an 
all of our fellow citizens who understand what 
it means by the proposed amendment. ve 
lieve that if we continue to oppose the amend 
ment, we shall weaken ourselves as an ass¢ 
ciation when at some future day, we go be 
fore the legislature of this or some other Stat 



































in order to espouse some good and wise meas 
re which has the approval of practically every 
mem) of this association, 








MR. AGENT: 


ABILITY—is a FAST SELLER. 





Our New 20-Pay Policy which GUARANTEES TERMINAL CASH 
VALUE EXCEEDING the TOTAL OF TWENTY PREMIUM PAY- 
MENTS, also covering DOUBLE INDEMNITY and TOTAL DIS- 


It is a 
“LIVE and WIN” Policy 
Good territory open for experienced closers. 


RESERVE LOAN LIFE 
INDIANAPOLIS, INDIANA 





W. D. Wyman, President 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 


Attractive literature 
W. S. Weld, Supt. of Agencies 
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WHAT FORM OF POLICY IS BEST 


VARIOUS CONTRACTS DISCUSSED 








Comparison Made of Limited Payment 
Life, Ordinary Life and 
Endowment Policies 





A prospective policyholder is fre- 
quently in doubt as to the form of policy 
pest suited to his circumstances. If 
the prospect is unable to carry suffi- 
cient protection for his family under 
a limited payment or endowment policy, 
he should take an ordinary life. Let 
the insured first acquire sufficient pro- 
tection on the latter plan and then at 
some future time, when he is able to 
afford it, let him change his insurance 
from that plan to limited payment life or 
endowment. On the other hand, if the 
insured applies the same amount of 
premium to buying payment life or en- 
dowment policy at the start, his family 
will not have enough protection. If he 
counts on securing additional protec- 
tion at some future date, he may be 
unable to get it on account of impaired 
health, and meanwhile he has not 
enough. 

Comparisons are often made between 
different forms of policies, showing the 
ret cost of each in case of surrender, 
with a view to showing that the higher 
priced form is really cheaper than the 
lower priced policy. This net cost is 
obtained by subtracting the cash value 
cf the policy at the time of its sur- 
render from the total net outlay up to 
that time. It might appear from such 
a comparison that the cost of a high 
premium form of policy was much less 
than that of a lower premium form, but 
such is not truly the case as interest 
must be considered. Take for example 
a Ten Payment Life policy compared 
with an Ordinary Life policy as illus- 
trated in the following table: 


and the net cost for the seven years 
$63.21. This makes a difference of 
$38.54 in the apparent cost of protec- 
tion in those two forms of policies. 
But this is leaving out of consideration 
the interest on the différence in the 
annual net outlay in the two cases. 


Difference in Annual Net Outlay 

The third column of figures shows 
the difference in the annual net outlay 
of both policies, the sum of these yearly 
savings without interest amounting to 
$203.48 at the end of seven years. The 
fourth column shows the savings accu- 
mulated at 4.5 per cent. interest; for 
example, the current saving in net out- 
lay at the beginning of the first policy 
year (column 3) is $33.42. This sum 
accumulated at 4.5 per cent. will 
amount to $34.92 at the end of one 
year (column 4). Adding to this the 
current saving of $29.44 at the begin- 
uing of the second policy year (column 
3), will give a total saving to date 
of $64.36 as shown in column 5. This 
latter sum at 4.5 per cent. interest will 
amount to $67.16 one year later (column 
4’, and added to the current saving of 
$29.03 (column 3) will give a total sav- 
ing at the beginning of the third policy 
year of $96.29 (column 5). Continuing 
this process we find that the total sav- 
ing of the Ordinary Life policy over the 
Ten Payment Life, if calculated at 4.5 
per cent. interest, will amount to $244.82 
at the end of seven years (column 5). 
Deducting from this amount of $244.82 
the sum of $203.48 (column 3), which 
is the total saving without interest at 
the end of the seven years, leaves an 
interest accumulation of $41.34 (column 
5). This latter sum offsets the ap- 
parent difference of $38.54 (column 2), 
in the cost of the insurance in these 
two forms of policies. 

If these savings in net outlay were 
accumulated at only 4 per cent. inter- 
est, such as the policyholder might re- 
ceive in a savings bank, the net cost 
of his insurance in a ten payment life 


Policies of $1,000 Each Issued at Age 35 
Net Outlays Based on Present Scale of Dividends 








10 Pay. Life 
Net Outlay Net Outlay 
Beg of Ist Pol. Yr. $61.53 $28.11 
* 2nd “ §1.98 22.54 
“sa “ 51.39 22.36 
a =. * ieee 22.18 
“| i 21.98 
7a = 49.46 21.79 
i." * aaa 21.59 
Total Cost Begin- 
ning 7th Year .. 364.03 160.55 
Dividend End of 
ob ena 13.47 6.73 
Net Outlay for 7 
WOM kilo seen 350.56 153.82 
Cash Value End of 
D CO 6558-26 wre 325.89 90.61 
Net Cost of Pro- 
eee 24.67 63.21 
24.67 
Difference in Apparent Cost of 
| ee ee ae ee ee 38.54 


The first column of figures gives the 
net outlay at the beginning of each 
year on a Ten Payment Life policy. At 
the beginning of the first year the out- 
lay is simply the premium paid. At the 
beginning of the second year and each 
subsequent year the net outlay will 
be the premium less the accruing divi- 
Gend. Thus thé total outlay at the be- 
sinning of the seventh year will »e 
$364.03, which, of course, includes the 
seventh premium. However, at the end 
of the seventh year this sum of $364.03 
will be reduced by the accruing divi- 
dend of $13.47, making the net outlay 
for the seven years $350.56. Now the 
Suaranteed cash surrender value at the 
end of seven years will be $325.89, 
which if subtracted from the outlay 
of $350.56 will make a net cost of $24.67 
for the seven years. 

In like manner the second column of 
figures shows that the net outlay for 
seven years on the Ordinary Life policy 
will be $153.82, the cash value $90.61, 


Ordinary Life - — 


Current Previous Total 
Saving Over ivings at Savings 
Pay. Life 4.5 % Interest to Date 
ae 2 iw $33.42 
29.44 $34.92 64.3 
29.03 67.26 96.29 
28.59 100.62 129.21 
28.15 35.02 163.17 
27.67 170.51 198.18 
27.18 207.10 234.28 
203.48 244.82 244.82 


Total Saving 
Without Interest 
End of 7 Yrs. 


Total Saving 
With Interest 
End of 7 Yrs. 


244.82 
203.48 





41.34 
Interest at 4.5% 


policy would be less than that in an 
ordinary life policy. On the other hand, 
if these savings were accumulated at 
5 or 6 per cent. interest, as on a mort- 
gage, the net cost of his insurance 
would be greater in a ten payment life 
policy than in an ordinary life policy. 
The argument may be urged that few 
men would save the difference between 
the outlay of a high premium form of 
life policy and a low premium form. 
However, this difference in net outlay 
can be saved by applying it to the cost 
of a low premium form of policy, there- 
by providing the family with more pro- 
tection. 

The Dexter Folder Company, of 
Pearl River, N. Y., has been written 
under the Equitable group plan. 





F. A. Wallis, of the Fidelity Mutual, 
has been proposed for membership in 
the Life Underwriters’ Association of 
New York. 














THE 


METROPOLITAN LIFE 





| Insurance Company 


(Incorporated by the State of New York) 


the People 
The Company > the People 
—— For the People 


The Daily Average of the Company’s 
Business during 1914 was: 


626 per day in Number of Claims Paid. 





8,040 per day in Number of Policies 
Issued and Revived. 


$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 


$305,754.00 per day in Payments to 


Policyholders and Addition tu he- 
serve. 

$161,826.87 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








Insurance in Fi 
Payments to P: olie: y side re since Organization, 


Is Paying its Policyholders over ....... 


ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


CONDITION ON DECEMBER 31, 1914; 
Assets ecee $11,138,324.57 
Liabilities. ... 7 ? 
ny ~ + peaamhegy 





15.42 sO 48 48 
$1,250,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 















DETERMINATION and ENERCY 
never before encountered such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 


WILLIAM N. COMPTON) °F THE 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 







Semtrgar 


INSURANCE oe 
MASSACHYU 


SOSTON 


Wire 








Organized February 23, 


Industrial and Ordinary Insurance 


The WESTERN and SOUTHERN LIFE 


INSURANCE CO. 
eee CINCINNATI, O. 
1888 W. J. WILLIAMS, President 


ES seis eRe we. Dkines 605 54 ese eee $ 8,763,565 
ee, ee 79,619,535 
Branch offices in all the larger cities of Ohio, Kentucky, Indiana, West 


Virginia and Western Pennsylvania 
y 


AGENTS WANTED 











Pensions for Individuals 
Pensions for Superannuated Em- 
ployees of Business Institutions 
Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 
5 . - 
ful, rapidly growing field 


The Pension 
Mutual Life Insurance Company 
PITTSBURGH, PA. 
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lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Aaxman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 
Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 190%, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


HARTFORD DEVELOPMENTS 
Always a center of insurance inter- 
est, Hartford has been more in the 
limelight than ever this year. The Eu- 
ropean war offered the companies in 
that city a great cpportunity, and they 
took advantage of it. Of the numerous 
new insurance companies formed, most 
of them are re-insurance corporations. 


The Travelers will have a fire com- 
pany; several Connecticut companies 
have broadened their charters; and 
the Scottish Union and National will 
have an. American casualty company. 
Among the other events in Hartford 
since January 1 are the election of that 
able and daring underwriter, H. A. 
Smith, to the presidency of the Na- 
tional of Hartford, and the permission 
given the Aetna Life to increase its 
capital to $10,000,000. 


It is an interesting fact that the legis- 


lature has not put an obstacle in the 
way of the Hartford companies when 
they have asked for broadening of 
charter, permission to incorporate a 
new company or to increase their capi- 
tal. The Insurance Commissioner has 
also given a ready approval of all these 
extensions. This endorsement of the 


plans of Hartrord companies is the 


tribute that is paid to them by reason 


of their great success, the tremendous 
prestige which they have built, the 
great influence of Hartford insurance 


men in their own city, and the square 
treatment that they have given to poli- 
Hartford insurance compa- 
To say that a com- 


cyholders. 
are all good. 


has its headquarters in that city 


nies 
pany 
is enough of a guarantee of solvency 
and enterprise to te a great trade-mark 


in itself. 


THE 


In view of 


ALBANY SITUATION, 


the turmoil in the insur- 
ance world, it is interesting to note the 
attitude that has 
daily newspapers of 


the State, with one exception, the New 


on the subject 
taken by the 


fair 
been 


York American, which printed a sensa- 
tional story one day, only to apologize 
With agents criticis- 
rates in meetings, 
running up to Albany, and commenting 
upon commissions, was offered 
of opportunity for yellow jour- 
That 
they have not done so is because there 
is now in 


in its next issue. 


ing insurance open 
there 
plenty 


nals to print sweeping headlines. 


newspaper Offices a broader 


sympathy for insurance and for insur- 


ance men than was the case in the old 
days. That there has been consider- 
able bitterness engendered in the insur- 
ance world by reason of the attempt to 
amend the Armstrong law is unfortu- 
nate, but it was only to be expected. 

The great bulk of insurance men, at 
first timid about the effect of the Arm- 
strong laws, finally accepted them with 
enthusiasm, and tnere has grown up a 
feeling that they should not be altered. 
It is a mistake, however, to think that 
any law should be sacred, and should 
not be changed, if necessary. Condi- 
tions arise in every business which 
make amendments imperative. Wheth- 
er the developmenis following the mu- 
tualization of two great life companies 
made changes in Section 97 necessary, 
is for the legislature and not for a 
newspaper to decide. Enough light is 
being thrown on the subject, from both 
sides, to enable the legislature to make 
an intelligent decision. 


F. & D. PROMOTES HARRIS 





Will Supervise the Agency and Casu- 
alty and Surety Departments 
of Company 


William Hugh Harris, vice-president 
of the Fidelity & Deposit Company of 
Maryland, as a recognition of the able 
manner in which he has handled the 
casualty end of that Company’s busi- 
ness, has been placed in complete 
charge of the agency department and 
the general development of the F. & 
D.’s surety and casualty departments. 
Mr. Harris will continue supervision 
over the Company’s accident, burglary, 
liability, compensation and plate glass 
lines. 


FIVE DOLLARS FOR THREE WORDS 

The Germania Life is issuing a 
monthly bulletin to its agents and the 
Company has offered five dollars to the 
person suggesting the best name for 
the paper. The name selected musi 
not be over three words. 





JOHNSTON WITH CAS. CO. OF A. 
Announcement is made of the appoint- 
ment of George W. Johnston as special 
agent in the Metropolitan Department 
by the Casualty Company of America. 
Mr. Johnston was until recently con- 
nected with the General Accident. 
16 POLICIES IN A FAMILY 
Mr. and Mrs. Patrick McHugh of 
Cleveland, Ohio, have seven children. 
All are insured in The Prudential. 
There are sixteen policies in force on 
this family, fifteen of them industrial. 


BONDING BILL PIGEON-HOLED 
A bill for the establishment of a 
State bonding department in the office 


of the Commissioner of Insurance was 
indefinitely postponed by the Minne- 
sota House last week. 


Under the provisions of the measure 
the State would bond municipal and 
county officials. Representative J. M. 
Harrison of Minneapolis led the opposi- 
tion. 


SCOTT TESTIMONIAL 

During the first thirty days of the 
Scott testimonial, agents of the Reli- 
ance Life have written 719 applications 
for a total of $2,230,750 insurance. 

Charles C. Edwards, sixty-four years 
of age, an insurance agent, died in his 
home at Fort Plain, near Utica, N. Y., 
early this week. He had suffered from 
a complication of diseases for the past 


A. T. Kinney, sixty-eight years of 
age, one of the oldest field men in Ili- 


nois, died at his home this week in 
Taylorville. Death was due to heart 
failure. 


The Pittsburgh Life & Trust conven- 
tion will be held at San Francisco 
early in August. 








The Human Side of Insurance 


























MRS. JENNIE WATKINS 


Mrs. Jennie Watkins has paid for 
more than a million of life insurance 
in five years. She is associated with 
the Yorkville branch of the New York 
Life in New York city. Her success has 
been achieved by dignified, persuasive, 
eloquent business methods. Her glients 
are prominent men and women who 
have the money to pay for insurance, 
and she talks with no other kind. 
“They insure with her, not through 
pity or a sense of chivalry, but because 
she sits down besides them, looks them 
in the eye and convinces them by the 
logic and merits of her case, just as a 


man would do,” says the New York 
Life. Mrs. Watkins began with the 
Company in January, 1910. In her first 


eleven months she paid for $200,300. 

In 1914 she paid for more than $243,- 

000. She won the $100,000 club in her 

first five months with the Company. 
* 


H. E. Aldrich, the able superintendent 
of agents of the Equitable of lowa, is 
in a hospital in Rochester, Minn. He 
successfully underwent an _ operation 
there recently. March is Aldrich month 
with agents of the Equitable, and while 
the superintendent is recuperating he 
is being cheered with messages regard- 
ing the fine work that the field force 
s doing. 

* * * 

F. L. Owen, who represents the Na- 
tional of Hartford in the Eastern New 
York field, with headquarters in Albany, 
is a good type of the insurance man 
who has triumphed over hard knocks 
and benefited by experience. He began 
his career as a newsboy, and in that voca- 
tion he was so active and so energetic 
that he attracted the attention of an 
insurance man who got him a position 
in an agency. His capabilities led to 
his going to the home office of the 
National, and three years ago he was 
transferred to the Eastern New York 
field. 

7 7 - 

Joseph M. Byrne, of Jos. M. Byrne 
& Co., Newark, started his career as a 
bookkeeper, of the Prudential when he 
was nineteen years o'd. After business 
hours he was an industrial insurance 
solicitor. He opened an insurance agen- 
cy in 1886. In 1891 he was elected to the 
New Jersey Assembly. He was a mem- 
ber of the Board of Water Commis- 
sioners and has been a member of the 
State Board of Education. He is a di- 
rector in numerous banks; in the New- 
ark Fire Insurance Company, and is 
president of the New Jersey Fire 
Alarm Company. He belongs to many 
clubs. Among the companies represent- 
ed by Jos. M. Byrne & Co. are the 
Home, North British & Mercantile, Na- 
tional of Hartford, Palatine, Norwich 
Union, Queen, Pennsylvania, Globe & 
Rutgers, Citizens, Newark, Columbia 
National, Connecticut, Insurance Com- 
pany of N. A., Fidelity & Casualty and 
Federal. 





Lawrence Priddy, who has not se-:n 
much of home life s‘nce he became 
president of the Life Underwriters’ As 
sociation of New York, a few weeks 
ago, says that all his personal friends 
wil know that he did not write the 
famous “chips on the table” circular 
which was a picturesque feature of the 
mobb ng of Kali.’s restaurant by Metro 
pol.tan and Prudential men, because he 
does not p'ay poker. Mr. Priddy is a 
member of the Y.M.C.A.—and very 
much a member. In fact, he was a 
Y.M.C.A. secretary before he went ‘nio 
the life business. At the present time 
he is president of the Men’s League of 
the Broadway Tabernacle, and a mem 
ber of the church committee. To a 
representative of The Eastern Under 
writer he confessed that not ony had 


he never played. poker, and did not 
know a flush from a straight, but he 
had never seen a poker game. It takes 


nerve to make such a confession, but 
Mr. Priddy has never been accused of 
being bashful. On the other hand, T. 
R. Fell, of the Massachusetts Mutual, 
did write the circular, aamits that he 
occasionally sits in a little game and 
that he did not derive his knowledge 
of the phraseology of the great Ken- 
tucky pastime by reading the Dave Cur 
tis stories in the Sunday Sun. Mr 
Fell believes that as much punch can 
be put into a letter as into a business 
deal, and his correspondence is famous 
As a circulation manager for a news. 
paper he could not be beat. Once he 
wrote a letter which caused 150,000 
copies of an insurance paper to be sold 
These are not Websterian figures, but 
the facts. The incident was after he 
had induced Charles E. Hughes to ad- 
dress the Life Underwriters Assoc‘a- 
tion of New York at the time Mr. Fel] 
was president and following the Arm- 
strong investigation. Mr. Fell’s letter 
referred to the coming publication of 
Mr. Hughes’ speech in an insurance 
paper and so much interest was taken 
in the subject as a result of Mr. Fell’s 
clever publicity and management that 
the large number of copies, above 
quoted, were sold. It was a record for 
insurance journalism. 
* . 7. 

Robert Lynn Cox, manager of the As 
sociation of Life Insurance Presidents, 
is the author of a clever letter in the 
New York “Times” of last Sunday, in 
which he added his comment to the 
many that have been written for and 
against the “Times” famous editorial 
against woman suffrage. Mr. Cox’s lei- 
ter concludes with the following satiri- 
cal paragraph: “Perhaps we_ should 
rest content with the fact that the right 
to vote will not make women physical 
ly stronger, nor will it make men weak 
er. For if, as you (the editor of the 
“Times”) say, force is ‘the true basis 
of all governments,’ we can, if worse 
comes to worse, pound them into sub- 
mission. Man will retain unto himself 
the qualifications which afford the true 
basis of government.” 

* * * 

George B. Srear, superintendent of 
Agents of The Prudential, has returned 
from San Francisco where he went to 
ccmplete arrangements for the conven- 
tion of The Prudential $190,000 League 
to be held in San Francisco the last 
week in May. 

= * * 
WAR RISK INSURANCE 

Premiums have been paid to the Gov- 
ernment war risk bureau to date 
amounting to $1,750,000 and losses have 
aggregated only $670,663, according to 
a recent despatch from Washington. 
Few policies have been written in the 
past week. 

The loss may be considerably _re- 
duced through salvage of cotton in the 
cargoes of some of the lost steamers. 
The bureau had outstanding this week 
policies aggregating $18,000,900, out of 
a total of $66,000,000, written since the 
beginning of the war, Its earned pre- 


miums already amount to $1,250,000. 
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FACTS REGARDING D. & H. LINE 


LOCALS WRITE R. R. AT TARIFF 








Statement by National of Hartford 
Regarding Business Reclaimed 
From the Lloyds 


In response to a request made by The 
fastern Underwriter regarding the facts 
in the writing of some large lines in 
New York State, Secretary G. H. Tryon, 
of the National of Hartford, has written 
the following to this paper: 

Editor The Eastern Underwriter:— 
We thank you for giving us the oppor- 
tunity to state the real facts in con- 
nection with the rumor reaching you 
about the D. & H. schedule. 

We note from your letter that your 
informant states, “Three million dollar 
line of the D. & H. including United 
Traction and other schedules, home 
office at Albany and summer hotels, has 
been captured from the Lloyds by the 
National. It is reported that the bus)- 
ness was written at a nineteen cenf. 
rate, and that the Underwriters’ Asso- 
ciation of New York State has a rate 
on the property of twenty-two cents.” 

Let us say as to the National being 
instrumental in reclaiming the D. & H. 
railroed schedule from Lloyds, the 
rumor is correct, we being one of the 
companies interested. Concerning the 
rate and reference to the Underwriters’ 
Association of New York State, we can 
only say that the statement is wholly 
inaccurate and most misleading. In the 
first place the Underwriters’ Associa- 
tion of New York State does not under- 
take to rate railroad property. In the 
second place it would be ridiculous to 
suppose that the National would accept 
insurance on a schedule of this char- 
acter at 19 cents. 

Schenectady Railway Rate 

We are under the impression that 
two entirely separate but in a measure 
correlated facts have been badly dis- 
torted into one general statement and 
for the purpose of clarifying the situa- 
tion we are glad to say in view of your 
fairness, although being under no ob- 
ligations to do so, that the party un- 
doubtedly has confused the straight 
railroad schedule with that of other 
property, and when referring to the 
nineteen cent rate, the action of the 
Underwriters’ Association of New York 
State and its rate, unquestionably con- 
fused it with the Schenectady Railway 
Co. insurance, a traction line and a 
subsidiary of the D. & H. 

As a result of our dealings with the 
D. & H. over a considerable period of 
time and as an indication of the road’s 
satisfaction with the treatment accord- 
ed to it by us, we were enabled re- 
cently to secure this insurance at the 
full tariff rate of .277 and under the 
form prescribed by the Underwriters’ 
Association of New York State to be 
written through our local agents at 
Schenectady. While we have no au- 
thentic information, we understand that 
we did obtain a considerably higher 
rate than has been paid in the im- 
mediate past, restoring the premium 
and commissions to our local agents, 
and in all modesty believe that we 
have accomplished a material victory 
in the interest of good practices. 


G. H. TRYON, Secretary. 





NEW ADAMSON ORDINANCES 





Explosives, Dyeing and Cleaning Estab- 
lishments, Ice Plants Affected 
by Proposed Law 





Ordinances giving control of the 
manufacture, sale, storage and trans- 
portation of explosives to the Fire De- 
partment, were discussed at a public 
hearing before the General Welfare 
Committee in the Aldermanic Chambers 
of the New York City Hall on Friday 
afternoon. As little or no opposition 


Fire Insurance Department 


was offered, the bills will be reported 
favorably. 

Various manufacturers who were to 
be affected by this legislation were rep- 
resented at the hearing. Deputy Fire 
Commissioner Weeks and several ex- 
perts from the Bureau of Combustibles, 
appeared for the city. 

All of these ordinances, which were 
introduced by Alderman Brush, will 
greatly minimize the hazard throughout 
the city. The first ordinance No. 1486 
to be heard was an amendment to Sec- 
tion No. 92 of the Regulations of the 
Municipal Explosive Commission, which 
related to the manufacture and trans- 
portation of petroleum, shale oil and 
the liquid products thereof, and coal 
tar. No. 1487 related to the transporta- 
tion, storage and use of explosives. No. 
1488 related to the storage and sale of 
ammunition. No. 1489 related to the 
manufacture and transportation of fire- 
works. No. 1490 governed the manu- 
facture, storage and sale of matches. 
No. 1491 covered the manufacture, sale, 
storage and transportation of inflam- 
mable materials. 

Ice factories, refrigerating plants and 
ammonia pipes will be examined yearly, 
or as often as necessary, by an expert 
from the Fire Department. The owner, 
for this inspection, will be charged a 
fee, ranging from $10 to $50, according 
to the size of his plant. 





MAINE PREMIUMS AND LOSSES 





$266,909,252 Risks Written; $3,780,461 
Premiums; $2,037,349 
Losses 


The fire insurance business of Maine 
for the year ending December 31, 1914, 
as reported to the Maine department, is 
summarized as follows: 


Risks Written 

Companies of other States 
and countries 
Maine mutual COo’s......... 
Special brokers ........... 


252,302,127 
14,514,540 
92,584 








$266,909,252 
Premiums Received 
Companies of other States 
and countries ...........; $3,567,548 
Maine mutual co’s......... 209,348 
Special brokers .......... 3,564 


3,780, 461 





Losses Paid 
Companies of other States 
a a rr 
Maine mutual co’s......... 


$1,825,500 
211,848 





$2,037,349 
Companies writing over $30,000 fire 
premiums follow: 


Losses 
Premiums Paid 

Aetna aes $202,658 $105,268 
ee eee 46,921 32,139 
Connecticut ..... 48,554 28,305 
Continental ...... 77,008 37,152 
Fid.-Phenix ...... 77,016 40,100 
PO DOOR. ox cccss 59,882 34,313 
Fireman's Fund.. 50,476 27,682 
German-American. 98,254 62,038 
Granite State..... 98,689 50,319 
Hartford 177,223 83,020 
y Rc dig iste Grow 226,064 107,038 
me Oo. BH. A..iis 138,437 79,516 
ee, 72,078 49,443 
New Hanp....... 51, 378 22,837 
ae 40,891 24,602 
Pennsylvania 38,251 20,700 
Phoenix (Ct.)..... 81,409 59,581 
Prov.-Wash. 56,203 44,853 
MI, ks aa widwes'e 49,905 27,030 
Springfield ....... 78,433 41,421 
Westchester _ 30,773 22,936 
Commercial Union 58,645 27,082 
Hamburg-B. ...... 44,972 22,823 
ee Oe Se 96,024 66,181 
Lond. & Lanc..... 31,364 20,128 
th 2 ae 79,487 47,581 
7a 88,902 74,658 
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UNION service, facilities, courtesy, NATIONAL UNION respecta- 3 
 bility—in the man on the ground with a service io = 
perform for both of us. : s 
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ON INCREASE OF HAZARDS 


CONDITIONS NULLIFYING POLICY 








Hartwell Cabell Cites Law Cases on 
This Subject to Insurance 
Society 





Hartwell Cabell, of Cabell & Gilpin, 
lawyers, delivered an address to the 
Insurance Society of New York on 
Tuesday on the “Increase of Hazard.” 
Mr. Cabell’s experience in insurance 
cases makes him an authentic authority 
on this subject and his remarks, quot- 
ed in part as follows, were listened to 
with great interest. 

“While as to certain aspects of the 
increase of hazard, the cases are fairly 
in accord, they are, upon other points, 
hopelessly irreconcilable, and we are 
left to choose between two more or 
less divergent views.” 

The New York Standard policy pro- 
vision reads: 

This entire policy, unless other- 
wise provided by agreement en- 
dorsed hereon or added hereto, 
shall be void if the hazard be in- 
creased by any means within the 
control or knowledge of the insured. 


Substantial Defense 

At the outset it is to be remarked 
that the language creates what is 
technically known as a condition sub- 
sequent. The practical importance is 
that while in cases of conditions prece- 
dent, such as furnishing proofs of loss 
and submitting to appraisal, and ex- 
amination under oath, the burden is 
upon the insured to show that he has 
compiled with them in order to estab- 
lish his right of action under the policy; 
the opposite rule pertains as to condi- 
tions subsequent. There, the company 
has the burden of alleging and proving 
that the breach of the conditions upon 
which it relies as a defense to an ac- 
tion upon the policy, is a substantial 
defense. 

Warranties and conditions addressed 





to hazards are of the greatest impor 


tance from the standpoint of the un- 
derwriter 

The idea of “Constancy of Hazard” 
may be said to lie at the basis of con- 
tracts of fire insurance The rate of 
premium to be paid is usually fixed at 
the beginning of the term, and is de 
termined by the degree of hazard as 
then known and disclosed to the insur- 
er. If, after the policy goes into effect 
this hazard or chance of fire increases, 
the insured has jin most instances 
either saddled the company with a risk 
that it would not knowingly assume or 
else he is getting something for which 
he has not paid. In either case, when 
the change of circumstances comes to 
pass by his own act or within his 
knowledge, good faith, which lies at the 
basis of all insurance, requires that he 


make disclosure and give the insurer 
the opportunity to either increase the 





premium or cancel the policy His 

silence would, in many cases, amount to 

a fraud, either actual or constructive 
Early Forms. 

Fire underwriters from the earliest 
times have sought to protect them- 
selves from a change in hazard during 
the life of the policy by various warren 
ties and conditions inserted in the 
policy A form in use in England in 
the early part of the 19th century 
reads 

If a building shall at any time be 
in the possession of or let to any 
person who shall use or exercise 
therein, any hazardous trade, or 
shal] be made use of in storage of 
any hazardous goods, unless due 
notice of such circumstances be 
given to the corporation and men 
tion thereof is made in the policy 


itself, or be allowed by endorse 
ment thereon, and the rate for such 
extraordinary hazard duly paid, the 
policy shal] likewise be null and 
void in respect to such building and 
the goods therein 

In the New York Standard form, 

(Continued on Page 16) 
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W. G. WHILDEN RESIGNS 


Was President and Managing Under- 
writer of New Jersey Fire—Suc- 
cessor Not Appointed 


William G. Whilden, president and 
managing underwriter of the New Jer- 
sey Fire, resigned at a special meeting 
of the directors held on Wednesday 
afternoon. His successor was not ap- 
pointed. The resignation came as a 
surprise, and was heard with regret by 
his many friends. 


TO INCREASE ITS CAPITAL 


Newark Fire May Become a Millionaire 
Company—Present Capital is 
$500,000 
The Newark Fire, which is growing 
fast, will increase its capital either to 
$750,000 or $1,000,000. At a meeting of 


the board of directors of the Company : 


on Wednesday, action was postponed 
for a week or so. 

Under an amendment to the by-laws 
of the Company, adopted by its stock- 
holders last July, the directors are em- 
powered to make the increase when- 
ever they deem it necessary or advis- 
able. A stockholders’ vote is not nec- 
essary to ratify the board’s action. 

It is understood that the directors 
are practically of one mind as to the 
necessity of an increase because of the 
rapid growth of the Company’s busi- 
ness. There was some uncertainty as 
to the amount of the increase, however, 
and it was to settle that point that the 
sub-committee was appointed. 

While there can be nothing definite 
learned on the subject, it is understood 
in financial circles that the stock will 
10t be issued at par when the amount 
is decided upon, but instead will be of- 
fered probably at $200 a share. This 
would give to the Company $1,000,000 
in available funds if the decision is to 
double the capital, and half that amount 
if it is decided to make the capital 
$750,000. 


JUDGE TAYLOR? 

Col. Frank Taylor, special agent of 
the Hartford in New Jersey, and local 
agent in Hackensack, is being mention- 
ed as one of the lay members of the 
New Jersey Court of Errors’ and 
Appeals. He is a member of Governor 
Fielder’s staff. 


AMERICAN SUBURBAN BUSINESS 
Hereafter the suburban business of 
the American of New Jersey will be 
handled from Newark, Paul Clarke, 
New Jersey special agent being in 
charge. Wallace Reid was the former 
suburban agent. 


John A. Eckert is the new president 
of the Fire Brokers’ Association of 
New York. 


APPOINTMENTS IN NEWARK 





Jos. M. Byrne & Co. Get Fire Associa- 
tion—New Companies for Berry 
Agency 

A number of agency changes are re- 
ported from Newark. One of the most 
important is the transfer of the Fire 
Association to the Jos. M. Byrne & Co. 
office. Jos. M. Byrne & Co. have a par- 
ticularly strong representation of com- 
penies, the office writing some of the 
largest lines in the country. 

The John J. Berry & Bro. agency has 
secured the agencies of the Home 
Underwriters and the Norwich Union. 
One of the members of this firm is an 
Assemblyman. 

It is said by Newark insurance men 
that not in years has there been so 
much activity in the way of agency 
changes, and in attempts to make 
changes 


ENTERS NEW JERSEY FIELD 


Michigan Fire & Marine Planting Agen- 
cies—Newark and Jersey City 
Representatives Secured 





The Michigan Fire & Marine Insur- 
ance Company of Detroit, Mich., has 
widened its sphere of operation by en- 
tering New Jersey. This territory has 
been added to that already covered by 
special agent Neal C. Rowland, who 
makes his headquarters at Rochester, 
N. Y. Mr. Rowland placed the Company 
with Meyers & Stell, 15 Clinton street, 
Newark. In Jersey City W. S. Fengado 
will represent the Company. 

Mr. Rowland plans to visit the im- 
portant centers throughout the State in 
the interests of his Company during the 
next few weeks. 

The Michigan Fire & Marine was or- 
ge onized in 1880, and through its entire 
creer has been consistently successful. 
On December 31, 1914, it was possessed 
of assets of $1,524,381.57. The Company 
has a eash capital of $400,000, with an 
accumulated re-insurance reserve of 
$685,952.81. Reserve for losses unad- 
justed and not due $59,634.66. Reserve 
for taxes not due, and other contin- 
gencies, $32,799.30, and a net surplus 
of $345,995.20. 

The officers of the Company are: D. 
M. Ferry, Jr., president; E. J. Booth, 
vice-president; F. A. Shulte, treasurer: 
H. E. Everett, secretary, and E. P. 
Webb, assistant secretary. 


RATE MEETING IN CHICAGO. 

A meeting of the special committee 
on fire insurance rates of the National 
Convention of Insurance Commission- 
ers is to be held in Chicago on Mon- 
day, April 12. 

The April meeting of the National 
Convention of Insurance Commission- 
ers will be held on Tuesday, April 13, 
at the Hotel LaSalle, Chicago. 


TO AMEND RULES 
A number of rules of the Underwrit- 
ers’ Association of the Middle Depart- 
ment are to be amended at the April 
meeting of the Association. Those re 
garding rates are most interesting to 
the members. 


NEW FLOOR SYSTEM 

Underwriters are interested in a new 
floor system which has been installed 
in the hospital at Upper Montclair, N. 
J., and is being installed in other bui'd- 
ings in the State. It is called the 
Schuster system, and consists of a 
long-span, crosswise reinforced, hollow 
tile floor. The stee] rods are laid out 
On an ordinary flat centering 16 inches 
on centers in both directions, thereafter 
the 12 inch by 12 inch tiles are placed 
between the rods and the panel is 
ready for concreting. A wet 1:2:4 con- 
crete is poured in the joints, and, if the 
design calls for it, the concrete is 
spread over the top of the tiles to the 
specified thickness. The tiles are open 
at their ends, the openings or cells be- 
ing of such size as to contro] the entry 
of the concrete into the cells. An entry 
of the concrete to the interior of the 
tiles for a depth of one inch is desired 
and attained in order to brace the 
blocks against side pressure. The 
blocks in a crosswise reinforced floor 
are required to resist the same com- 
pression, both endwise and _ sidewise. 
Hollow tile of sound burned material 
is used. 

CHANGE RE-INSURANCE RULE 

The Suburban Fire Insurance Ex- 
ch nge has issued the following change 
in its re-insurance rule: 

Strike out all of first paragraph on 
page xxxiii and substitute the following: 

“The acceptance or writing by an 
Exchange member of re-insurance of 
the liability of a non-Exchange member 
or the placing of re-insurance of the 
liability of an Exchange member witi 
a company that is not a member of this 
Exchange, except such company does 
exclusively a_ re-insurance business, 
upon a risk located in the territory of 
this Exchange is contrary to the spirit 
oi the agreement of this Exchange, 
and is prohibited accordingly.” 
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POLICY HOLDERS SURPLUS $3, 200,713.78 














Are Your Insurance Affairs 
Satisfactorily Handled? 


ARTHUR F. HOUTS & CO., Inc. 
GENERAL INSURANCE 

123 William Street, New York City 

Expert attention to brokerage busi- 

ness and excellent facilities for hand- 


ling insurance anywhere in the 
Un.ted States and Canada. 








NEAL BASSETT, Vice-President 





ey eee $6,839,209.99 


Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 

2 er eae 
Re-Insurance Reserve ............. 
Reserve for Unpaid Losses and All Other Liabilities... . 
ee eee eee 
poo. el eee 
During a successful record of 58 years this Company has paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JON KAY, Vice-President and Treasurer 


GSES GEAR $1,000,000.00 


2,845,185.81 
273,985.87 
2,720,038.31 


A. H. HASSINGER. Secretary 


J. K. MELDRUM, Assistant Secretary 








United States Branch 





92 William Street, New York 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 











OF NEW YORK. 





Home Office, 





Western Office, 











Continental Insurance Company 


HENRY EVANS, President. 
80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 


These American Companies are “ Home Industries.”’ 


They deserve your support. 





Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 





HENRY EVANS, President. 


Home Office, 
80 MAIDEN LANE, NEW YORK. 





Western Office, 
137 SO. LASALLE ST., CHICAGO. 





Fidelity (Fire) Underwriters 


OF NEW YORK. 





Combined Assets $43,000,032" 
Policyholders Surplus $23,087,709 
“Includes excess deposit of $132,846.22 in Canada and New Mexico 


Home Office, 


80 MAIDEN LANE, NEW YORK. 
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FIELD MEN IN CONFERENCE 


N. Y. UND. AGENCY MEETING 





L. A. Moore Reads Interesting Paper 
Explaining Procedure in Case 
of Loss 





astern field representatives of the 
New York Underwriters Agency held 
a conference in New York on March 24 
and 25, the meeting terminating with 
a banquet at the Hotel Martinique. The 
following were in attendance: 

J. H. and A. R. Stoddart, general 
agents; F. C. White, executive assist- 
ant; T. D. Richardson, Canadian super- 
intendent; Toronto; Walter A. Lauler, 
special agent, Boston; Jas. Grover, spe- 


cial agent, Springfield; H. G. Braith- 
waite, special agent, Boston; A. J. 
Bates, special agent, Albany; Robert 


Forrest, special agent, Rochester; Rus- 
sell M. Young, special agent, Hunting- 
ton; Chas. F. Enderly, special agent, 
Westwood, N. J.; Wm. G. Munroe, spe- 
cial agent, Philadelphia; H. C. Chase, 
special agent, Pittsburgh. 

Heads of departments in the New 
York office of the New York Under- 
writers Agency including George W. 
Kear, superintendent of the Eastern de- 
partment; Curtis C. Wayland, manager 
for New York city; John Wallace, Long 
Island manager; R. M. Bennett, super- 
intendent of the special risk depart- 
ment; L. A. Moore, manager of the 
loss department; William Bates, cash- 
ier; N. H. Moore, manager of the sup- 
ply department, were present. 

L. A. Moore’s Paper 

Heads of various departments made 
interesting talks, one of the most il- 
luminative being that of L. A. Moore, 
in charge of the loss department, 4 
man who has a nation-wide reputation 


cn adjustment questions. Mr. Moore’s 
talk was so entertaining and instruc- 
tive that a resume of it is given here- 


with. He said in part: 

“Losses may be paid by your drafts 
when it would serve our best interests, 
and mortgagee or trustee, if any, must 


be included in payment; proof in such 


cases to be first verified and should 
reach us before drafts are presented 
for payment, with accompanying ad- 


vices of whether you have given draft 
and to whom. If the payees are then 
found to be in conflict with those stated 
in the daily report, we frequently have 
time to ascertain the facts before the 
draft is presented for payment. We 
can scarcely over-emphasize the import- 
ance of including all payees named in 
the policy, even though the proof may 
allege the property is unencumbered or 
the mortgage satisfied, as we had the 
sad experience some years ago of hav- 
ing to pay a loss twice by inadvertent- 
ly overlooking a mortgagee, and, in a 
case, too, where assured swore in his 
proof that the property was unencum- 
bered. 
In Case of Attachment 


“The payment of losses should be 
left to us where we are sued, gar- 
nished, attached, or served with re- 


straining orders,” continued Mr. Moore. - 


“The matter of attachments has been 
a source of some trouble to us. We 
had on one occasion to pay a loss 
twice on account of attachments by 
creditors of different States, and have 
cnly our lucky stars to thank that we 
cid not have to pay it a third time 
by reason of a third attachment. We 
have three cases before us now involv- 
ing the same question. 

“Theoretically, a debt can be reached 
and attached only at some place where 
it has a situs. In an insurance case 
the situs of the company obligated to 
pay the loss would be the State in 
which the insurance company is in- 
corporated or some place where assured 
can be found and served with legal 
papers. In practice, however, a number of 
courts take the position that a debt may 
be reached by attachment in any State 
where the insurance company does 
business and where the policy could be 
decisions attachments would also lie 


by creditors in the different States 
where the company is doing business. 

“We may say, however, that in the 
event of several attachments, the courts 
generally hold that the company may 
safely pay under the one which is first 
reduced to judgment and that its debt 
is held to be extinguished to the ex- 
tent of such payment,” said Mr. Moore. 
“If the company should be attached in 
different States upon its indebtedness 
under a single policy, it should disclose 
fully in each proceeding the fact that 
it is attached in each of the other 
jurisdictions. In the first attachment, 
the answer will perhaps be put in be- 
fore there is a second one. In that 
event, the company should immediately 
put in a supplemental answer setting 
up the second attachment. When the 
first is reduced to judgment or pay- 
ment, the company should then set up 
in any remaining attachments, by sup- 
plemental answers or otherwise, the 
due extinguishment of all or such part 
of their debt as is used to satisfy the 
judgment, and the remaining attach- 
ments should, if the first one absorbs 
the company’s full debt, thereupon be 
Gismissed. We wish we might state 
a definite rule to prevent more than 
a single payment in such cases, but on 
account of the States jealously guard- 
ing what they apparently deem their 
State rights, and their desire, no doubt, 
lo protect the citizens within their own 
borders, what we have suggested ap- 
rears all that can be done. 

“When questions of liability or ap- 
portionment of non-concurrencies arise, 
the facts should be submitted to us 
and our advices awaited before pro- 
ceeding.” 

When insurance runs to an estate 
or assured dies during life of policy, 
proof should be signed by legal repre- 
sentative and certified copies of letters 
iestamentary furnished before payment. 
However, if claim is small and request 
is made to waive appointment of legal 
representative, the matter should be 
submitted to us, with facts respecting 
heirs. 

Short Form Proof of Loss 

The New York Underwriters Agency 
recently circularized its field men about 
the adoption of a new short form proof 
of loss, with loss receipt attached, the 
suggested form of proof calling for in- 
formation as to how the insurance cov- 
ers on different items where other com- 
panies are interested, in order that the 
company may verify the amount of 
loss apportioned to it; the loss receipt 


being for assured’s signature when 
agents choose to pay the loss. The 
present form is so simple and labor- 
saving and therefore so popular with 


the field men and local agents that the 
new form proposed has not met with 
great favor. We trust the old form is 
not so popular, however, that the 
agents havé found a way to give us all 
the losses, as it sometimes appears, 
simply for the pleasure of using it. 

In regard to the new National Board 


classification of loss causes which is 
now absorbing attention, Mr. Moore 
said: “We have emphasized in recent 


letters sent you the importance of hav- 
ing definite information respecting loss 
causes and have also imprinted on our 
proofs questions calling for special in- 
formation. ‘The better way of obtain- 
ing the information desired is under 
consideration by a number of compa- 
nies. Some propose endeavoring to ob- 
tain it as we are doing, by calling for 
it on proofs; some embodying the ques- 
tions in their loss reports; and others 
in a separate report for the adjuster to 
fill out. The General Adjustment Bu- 
reau is considering, at the suggestion 
of their president, the plan of furnish- 
ing each of their adjusters with a Na- 
tional Board classification of loss 
causes and they fill in the information 
desired on statements of loss, which 
the Bureau think will ensure its being 
furnished in each case and in a more 
uniform way than if it were left to each 
company to do; the companies, in turn, 
copying and forwarding the informa- 
tion to the National Board on cards 
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“The Most Efficient Fire Extinguisher 

nown' 1s recognized by fire engineers 
as a superior, scientific method of extin- 
guishing dangerous incipient 
ever they occur—in the home, the fac- 
tory, the power station, the railway car 
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supplied by the Board for that pur- 
pose. If we find other means more ef- 
ficient than our plan, we shall adopt 
them.” 
Jump-Settlements 

In referring to “jump-settlements,” 
Mr. Moore said they reminded him of 
a country hotel furniture loss which 
was settled by that process. When the 
adjuster whose company was interested 
for $2,000 received notice of the loss, 
he wired assured to make a detailed 
list of property involved and let him 
know when it was ready. In due course 
he received word and when he called 
upon assured, was handed a roll of 
paper disclosing the schedule made up 
on long sheets of paper pasted togeth- 
er end to end. He commenced to un- 
wind it and found when he was finished 
he would have such a long schedule to 


wade through by the natural process, 
that he proposed settlement by the 
foot. Assured acquiesced and they 


agreed upon $100 per foot and meas- 
ured up the schedule and found it was 
14 ft. long, and the loss was actually 
settled for $1,400. 

“Sometimes good results are obtained 
by the horse-trading process, but we 
do not mean to recommend that method 
of adjustments,” said Mr. Moore. “It 
has been the fashion after conclusion 
of adjustments in large conflagrations 
for adjusters to agree upon some form 
of badge with a motto on it in com- 
memoration of the occasion. After the 
great Chicago fire they adopted for 
their badge the Latin-sounding motto 
of ‘Soc-Et-To-Em’, but that motto has 
long since gone out of style, which was 
evidenced in many ways at the San 


Francisco conflagration—some compa- 
nies even paying losses on policies 


which expired before the fire, and in 
one case where a policy was presented 
by a Chinaman with the intention only 
of cancellation and obtaining the un- 
earned premium—the circumstances 
being that assured had moved out of 
the burned district just before the fire; 





he happened to be insured ina so-called 
‘Six Bit Company;’ the adjuster took 
the policy, and observing it covered at 
a location which he knew to be in the 
burned district, said, before the China 
man had an opportunity to explain, ‘Six 
bits, John’. John asked ‘Give Chinaman 
same as Melican man?’ The adjuster re 
juster replied that they were paying 
everybody the same; John said, ‘Allee 
right,’ received a check for 75 per cent. 
of the face of his policy and went on 
his way rejoicing.” 

Follow Up Cause of Fire 

Among other points made 
Moore were the following: 

Field men should follow up the cause 
of fires to see that they are remedied 

Where sprinkler leakage losses from 
freezing occur assured should be im- 
pressed with the importance of imme- 
diately protecting the exposed parts to 
prevent a recurrence. 

The cause of sprinkler leakage loss- 
es are more frequently ascertainable 
than fire losses, hence, it is easier to 
prescribe a remedy for them. 


by Mr. 





PENNSYLVANIA RATE BILL 

By a vote of 131 to House bill 
545, which has for its object the regula- 
tion and supervision of fire insurance 
rate making bureaus, passed the House 
of Representatives of the Pennsylvania 
Lagislature. 

The act is entitled: 

“An act to supervise the operations 
of fire insurance rate making bureaus 
and providing for their examination by 
the Insurance Commissioner, prohiting 
discrimination in fixing and collecting 
fire insurance rates, requiring com- 
panies to maintain and co-operate in 
maintaining and operating rate making 
bureaus, requiring inspection and sur- 
vey by such bureaus of all risks spe- 
cifically rated, and regulating agree- 
ments between companies or other in- 
surers with respect to fixing and col- 
lecting fire insurance rates, and repeal- 
ing existing laws.” 


or 
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BROKERS ACTIVITIES 











SIMPSON BILL GOES OVER 


BROKERS THINK IT WILL PASS 
Statement By Publicity Committee of 
Fire Brokers’ Association of 
New York 
The Eastern Underwriter has_ re- 
ceived a cOmmunication from the pub- 
licity division of the Fire Brokers’ As- 
sociation of New York regarding the 
Simpson Bill in Albany, which prohib- 
its control of insurance on mortgaged 
property. It reads in part as follows: 

Editor The Eastern Underwriter: 
Regarding the Simpson bill, I am ad- 


vised from Albany that an effort was 
made to lay the Simpson bill over 
until next Wednesday, and that this 


attempt was defeated in the Assembly 
by the objections of Assemblyman 
Fish. The bill is scheduled for a vote 
in its regular order, and, judging by 
the hearty support the measure has re- 
ceived from the Assembly Insurance 
Committee, its passage seems assured. 

Now as to Mr. Dutcher’s defense of 
the thirty-year practise as reported .n 
your last week’s issue, I believe, my 
comments on Mr. Dutcher’s remarks 
will not misrepresent the attitude of 
the Brokers Protective Committee or 
of any of the other 7,999 brokers, 
(Dutcher & Edmister, presumably, 
completing the round 8,000 brokers, in 
New York City). The trouble with 
Dutcher & Edmister’s viewpoint is thet 
it refuses to disassociate Dutcher & 
Edmister and their intrenched inter- 
ests from the real question at issue. 
This is not a fight against Dutcher & 
Edmister or any other protege brox- 
ers. Ours is a campaign against a per- 
nicious practice, and if it has been in 
vogue thirty years, as Mr. Dutcher 
says, then it is high time it was buried 
in the dust heap with all other unfair 
and out-worn’ discriminations, re- 
Straints and “honest grafts.” 

Mortgagee Interests. 

I take it that Mr. Dutcher, as spokes- 
man of the “system,” has said all that 
can ibe said in defense of the position 


of the mortgagee interests, and par- 
ticularly about his good provider, the 
mutualized Metropolitan Life  Insur- 


ance Company. Really, his arguments 
are thread-bare, not only because they 


have been used so much by the few 
backers of the practice, but because 
they have always been very thin in 
substance. Sum up al] the reasons he 


advanced, and what do they amount 
to? Does it make any difference wheta- 
er the “agitation” has been fostered 
chiefly by Mr. Driscoll? All credit is 
due Mr. Driscoll for undertaking such 
a handicapped fight, and it is gratify- 
ing to know that at last the other brok- 
ers are with him in the fight to a finish. 
Who questions the monetary interests 
in the property of a mortgagee and 
his right “to use every appropriate 
means to protect his investment?” 
Surely Mr. Dutcher has some modesty 
left, and he will not maintain contin- 
ually the attitude that his firm alone, 
of all brokers, is fitted “to use every 
appropriate means to protect the in- 
vestment of the Metropolitan Life In- 
surance Company.” It is just the “ap- 
propriate means’ used by the Metro- 
politan Life Insurance Co. that we are 
against. Our clients, as owners, are 
prepared to issue, through us, good in- 
surance to protect the Metropolitan 
Life Insurance Company loans. 


What Brokers Want to Do 

We will let the Metropolitan Life In- 
surance Company select the insurance 
companies. We will use a form which 
its experts provide. We will deliver the 
policies stamped “paid” by the conn- 
panies. What more can be required in 
the way of protection? There are 
other leading mortgagee interests in 


this city who do not ask even so much 
owner, and who 


of an has heard of 


the'r fire insurance interests being pre- 
judiced in the slightest appreciable ex- 
tent because of their fair attitude to 
all brokers? And, in this connection, 
let us consider the mercantile banks 


who loan large sums of money 
to their depositors, and the sellers 
of merchandise who deliver their 


wares to their customers on credit. 
Do they select their pet brokers to 
issue insurance in protection of their 


interests? And policies drawn in their 
behalf, if any, are not protected by 
a standard martgagee clause either. 
And, this leads to another thought 


less far-fetched than 
I aa- 
The 


which is really 
that suggested by Dr. Dutcher. 
vance it with all possible caution. 


New York Standard Mortgagee Clause 
protects a mortgagee against certain 
forfeitures, but, it provides also that 


the mortgagee shall notify the insur- 
ance company of any change of owner- 
ship or occupancy or increase of haz- 
ard which shall come to his knowledge. 
Now then, when a mortgagee, like the 
Metropolitan Life Insurance Company, 
designates his own agents, (Dutcher & 
Edmister or others), to provide the 
fire insurance, and deprives the owner 
of any control over such insurance, 1 
question whether by so doing, he does 
not remove himself from the protection 
of the mortgagee clause in event of a 
foreclosure. 

Cc. S. ROSENSWEIG. 

* . * 


Complain of Sprinkler Rates 

A great deal of talk is being heard 
along William street about rate reduc- 
tions due to sprinkler installations. The 
new rates are coming through in a tor- 
rent, and rates are descending with 
such a splash that brokers are hav- 
ing a most serious fall in premium 
income. Many brokers find themselves 
falling farther and farther behind in 
their premium volume, even when the 
number of thcir clients shows a con- 
siderable increase. 

* * - 


$750,000 Surety 
It is reported that the 
Arms Co. recently secured surety to 
the amount of $750,000 to cover sup- 
plies for one of the belligerents. 
* * * 
Remodel Offices 
Benedict & Benedict have remodeled 
their offices, refurnishing them through- 
out with new fittings. 
” * ” 
Open Detroit Offices 
Frank B. Hall & Co., of New York, 
have incorporated in Michigan with 
$14,000 capital. 
> * * 
The German-American Insurance Co. 
has established 1 hail department at 
Minneapolis with Mowry & Gordon as 


managers for al] hail insurance terri- 
tory. 


Remington 


* * 7 
Vice-President George M. Lovejoy of 
the Connecticut Fire is taking a vaca- 
tion in Cuba, 
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RISK EXPERTS NEEDED 


Says John 8B. Kirkman, Customs 
Broker, in Talk Before Y. M. C. A. 
On Marine Insurance 


In a lecture before the West Side Y. 
M. C. A. on “Marine Insurance,” John 
B. Kirkman, vice-president of the Aus- 
tin Baldwin and Company, New York 
Customs brokers, said: 


Few laymen are sufficiently familiar with 
the intracies of Marine Insurance to secure 
real protection for their shipments. Long ex- 
perience in this phase of exporting costs may 
well be availed of by the manufacturer who 
is developing foreign markets. The question 
always to be asked is: “What risks does a 
given rate of premium cover?”’ There are often 
risks directly and sometimes indirectly caused 
by marine perils which are not covered by 
ordinary marine insurance, unless they are 
particularly specified in the clauses of the 
policy. 

Marine insurance with its many ramifications 
is a subject that requires care and time to 
cover. In an export shipment, the insurable 
parts are: The value of the goods, the freight 
and charges on the goods from point of origin 
to final destination, and the profit (usually 
fixed on an arbitrary percentum), which the 
seller realizes. 

Marine insurance is written from two funda- 
mental viewpoints: That of the insured and 
that of the insurance company. On the part 
of the assured the object is to obtain as much 
protection as is oeusibhe for a given rate, and 
on the part of the company, to limit its lia 
bility as much as possible under the contract. 

These two contrasting viewpoints are recon- 
ciled by various clauses attached to and form- 
ing part of the policy written, which increase 
or limit the risk of the assured and the lia- 
bility of the insurance company according to 
premium charged and paid. 

Particular attention must be paid to these 
various clauses, as they absolutely govern and 
control the liability for damage. 

When insurance is included in a quotation, 
it should be specified just what is covered and 
just what protection is offered. This will avoid 
dispute and enable additional protection to be 
obtained if that which is offered is not con- 
sidered sufficient. 

For example, either the seller or the buyer 
may have a line of goods, which can be easily 
broken, or a line which is attractive to 
thieves. 

In such cases insurance can be obtained 
under the marine policy against breakage and 
against theft and pilferage, but it must be re- 
membered that such insurance is in addition to 


proper. rhe 
covers (unless specifically agreed upon to the 
contrary), marine risks proper. These include 
“perils of the sea” only, and damage to the 
vessel carrying the goods, which is known as 
“general average,’ and under this the cargo or 
its consignees are liable for the damage to 
the vessels. All marine insurance, however 
good or bad, protects against “general 
average; but in marine insurance and _ the 
various degrees of protection and _ liability 
offered and assumed, there are as many varie 
ties. 
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IS EUROPE MISUNDERSTOOD? 


EXPLAINED 





iTS FIRE RECORD 
Lumber Men Call Underwriters Wrong 
in Thinking Our Losses Much 
More Numerous 


It is said that men can be induced 
) argue that the 1:00n is made of green 
cheese or that black is white, which 
may account for the sixty-eight page 
pooklet gotten out by a committee of 
the lumber associations containing 
some more arguments against the popu- 


lar assumption that wood will burn. 
Evidently, the insurance companies 
have ‘been misinformed on this topic 


the facts are that wood is like 
asbestos, so great is its fire-resistive 
qualities. In the latest booklet the 
lumber committee criticises the statis- 
tics of the National Board of Fire Un- 
derwriters with reference to fire losses 
in European cities, as compared with 
those in American cities. It seems that 
Europe has been misunderstood; that it 
has many more fires than Americans 
believe. The argument is interesting, 
yes entertaining, and in part follows: 
Percentage of Buildings to Population 
“The argument of the fire insurance 
companies is that fire losses in Euro- 
pean cities average about 30 cents per 
Cé 
t 


and 


ipita, per annum, while fire losses in 
e United States average about $2.50 
per capita, per annum; that the per 
capita per annum consumption of lum- 
ber in the United States is 450 to 500 
feet, or about ten times as much, and 
hat the ratio of fire losses compares 
with the ratio of lumber consumption. 
“The argument is always made on a 
comparison 0: losses with population, 
figured out on a per capita basis. The 
absurdity of this comparison becomes 
mmediately apparent when it is con- 
sidered that fire losses are losses of 
physical property and that the deter- 
mining factor so far as construction 
methods are concerned is the amount of 
physical property lost or destroyed, re- 
gardless of the number of persons in or 
around that property. for example, let 
us say that the city of A has a populae- 
tion of 100,000 persons and that within 
a year it destroys by fire 100 buildings 
with the contents, with an average loss 
per fire of $1,000, or a total of $100,000, 
vhich should be $1 per capita. Now, 
assume that the city of B, with a popu- 
lation of 200,000 has also a destruction 
by fire within a year of 100 buildings 
with an average loss per fire of $1,000, 
otal loss of $100,000, the per capita loss 
would be 50 cents. In both cases pre- 
cisely the same amount of property and 
to the same value is destroyed and in 
one the per capita loss is double that in 
the other case.” 
Cites Japan’s Bamboo Construct'on 
The lumber men then declare that 
this method is wrong, giving as an ex- 
ample the fact that in the year 1913 the 
per capita fire loss for twenty-five Eu- 
ropean cities was 58 cents, for eighty- 
American cities, $2.50, while for 
Tokio, Japan, it was 37 cents. The point 
is then made that bamboo figures large- 
ly in Japanese building material. It is 
also stated that the cost of labor in 
Europe is considerably less than in 
America. It is further pointed out that 
European cities with a population of 
9,500,000 had 549,646 buildings of all 
kinds, while American cities, with a pop" 
ulation of 7,333,009, had 1,464,534 build- 
ings. In summing up it is stated that 
the United States had about three and 
one-half times the number of fires and 
a little over three times the amount of 
total loss, but they also had nearly 
three times the number of buildings. 
In other words, the lumber men say, the 
United States had more fires because 
we have more buildings. 
Continuing, they argue as follows: 
I spite of the greater difference in the 
ber of buildings in proportion to popula- 
in the two countries, the fires per hun- 
| buildings in Europe were only 1.34 while 
the United States they were 1.77, an in 
ise in the United States over Europe of 25 
per cent. It should be borne in mind, how- 
ever, in this connie, that the loss per 
in the European buildings was greater 
Figuring this out 
argument we 


one 


than in the United States. 
n the basis of the 


population 





find that if the European cities had as many 


buildings per thousand population as the 
United States on the basis of the above figures 
and had maintained the same number of fires 
per hundred buildings as their above, 1.34, and 
ad maintained the same average loss per fire, 
$614, they would have had for this opulation 
1,902,291 buildings and would have fad 25,489 


fires with a total loss of $15,650,246. 





FIRE MARSHAL ACTIVE 





Weman Arrested Charged With Arson— 
Thought Her Grand-Daughter 
Started Blaze 


When Acting Battalion Chief Ruddy 
and his men arrived at a fire on the 
top floor of 67 East 98th street, New 
York city, on Monday afternoon, they 
found five separate fires. Two were 
burning in the parlor, two in a bedroom 
and one in another bedroom. Kerosene 
oil permeated the atmosphere. 

The fire marshal’s office, notified, im- 
mediately began an investigation. Mrs. 
Malke Kartoff occupied the flat. She 
freely told the police that she had left 
her two and a half year old grand-daugh- 
ter, Fannie, alone in the house that 
afternoon, while she went shopping. 
fhe was quite sure that if anything 
wrong had happened, Fannie and her 
childish pranks were responsible. 

Assistant Fire Marshals McGough 
and Wade began checking up her story, 
which did not bear a very searching 
investigation. The police, who first ar- 
rived at the burning apartment, told 
them, that they found it empty. Fannie 
was not there. The further the investi- 
gation went, the more discrepancies 
were disclosed. Mrs. Kartoff admitted 
some time ago having insured her fur- 
niture for $1,000. 

The marshals examined more than a 
dozen witnesses and early this week 
placed Mrs. Kartoff under arrest. 





END OF DELAWARE CASE 

Claire Webster Anthony and Ronald 
Frederick Brennen were sentenced in 
Wilmington; Delaware, this week as 
exploiters of fake insurance companies. 
The two men convicted, with a number 
of others, had organized four companies 
under the laws of Delaware, and most 
of the business was carried on through 
trokers in New York city who adver- 
tised all over the United States and 
sold policies of insurance more cheaply 
than the regular companies could 
afford to. 

Brennen, the manager of the com- 
panies, maintained a small office in 
Dover, De!aware, but it was in New 
York that the business was chiefly 
transacted. When losses occurred, they 
were never paid, and every obstacle 
was placed in the way of the insured 
to prevent his getting a hearing from 
the officers of the companies, 





HISTORIC SESSION 
OF A LEGISLATURE 


(Continued from page 1) 


tems; passed amendment to charter of 
Hartford A. & I. Co., permitting it to 
write livestock insurance. 

March 18. Senate favorably reported 
bill incorporating the Rossia Insurance 
Company of America, with $259,000 
capital, and authority to increase to $2,- 
500,000. The Senate also reported 
favorablv the bill incorporating the 
Rossia Casualty Company with $250,- 
000 capital, and authority to increase 
to $2,500,000. 

March 10. Senate passed bill incor- 
porating the Travelers Fire Insurance 
Company with $200,000 capital; also 
bill authorizing Hartford Steam Boiler 
to increase its capital to $3,090,000. 

On March 10 there was a hearing on 
the companies incorporated by the 
Rossia. 

March 17. Bill to incorporate Atlan- 
tic Fire and Marine Company of 
Hartford was _ passed. William C. 
Scheide is one of the incorporators. 
Capital is $250,000; with power to in- 
crease to $1,000,000. Bill to incorporate 
Life and Casualty Company of Hart- 
ford, with $300,000 capital, also passed. 
Mr. Scheide was one of the incorpora- 
tors. 

Responsibility for Fires 
Early this month a hearing was held 


on the bill to fix the responsibility for 
fires. Franklin H. Wentworth, secre- 
tary of the N. F. P. A., who appeared 
in favor of the bill, said the annual fire 
loss in the United States was about $500 
a minute. Horace B. Clark, president 
of the Hartford Board of Fire Commis- 
sicners, spoke in favor of the principle 
of the bill, but thought it a little to 
drastic. He proposed a_= substitute 
amendment, as follows: 

“Any person, persons or corporation, 
for any fire caused by, resulting from, 
or spreading by reason of the non-com- 
pl.ance with any law or ordinance or 
lawful regulation or requirement of or 
by any State or municipal] authority, 
shal] be liable: (1) For all loss, ex- 
pense or damage caused by or result- 
ing from such negligence or non-com- 
pliance; and (2) for any expense in- 
curred by any municipal or other gov- 
ernmental agency in extinguishing or 
attempting to extinguish any fire so 
caused, resulting or spreading.” 

The suggestion of Senator Peasley 
that property owners be given due 
notice of any orders or ordinances, met 
with objections, and the hearing closed. 


A brokers bill, backed by the Con- 
necticut association, was introduced, 
and fought. There was a hearing on 


this bill where a point was brought out 
that it would benefit agents in the large 
cities outside of Connecticut. The bill 
was opposed by Commissioner Mans- 
field. 

Another of the new Hartford compa- 
nies, born in this session of the legisla- 
ture, is the Safeguard, of which A. G. 
McIlwaine, Jr., is one of the incorpora- 
tors. 

Among the tax bills introduced, af- 
fecting insurance cOmpanies, was one 
providing for a corporate excess tax of 
% of 1 per cent. The bill hits both fire 


and life companies and it was con- 
sidered by the finance committee Wed- 
nesday. 


BRING NAME SUIT 
Charles R. Withers, formerly of 


Withers & Mills, New York city fire 
agents, has brought action in the Su- 
preme Court of New York, against 
Mills & Honnes, also of this city, to 
prevent that agency from using the 
title, “Successors to Withers & Mills.” 


The papers in the su't were signed by 
the Judge on Wednesday, and a hearing 


of the case wil] be held in five days. A 
reply from the defendants is due on 
April 8. 


STOOD FOURTH 
The Syracuse branch office of the 
American Surety Company stood fourth 
in percentage of gains for 1914 with 
an increase of more than 57 per cent. 
Lieber E. ‘Whittic is manager; A. 
Bradley Fuller is assistant manager. 


INSURANCE BILL PASSES 
The bill introduced by Representa- 
tives Steen, Adams and Bjornsen, pro- 
viding for short terms of insurance at 
reduced rates, passed the Minnesota 
Legislature last week without a dis- 
senting vote. 
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HISTORY AND PHILOSOPHY OF RATING 
A Lecture Delivered to the Insurance Institute of America 


By Henry K. Shaw, Chairman of the Fire Insurance Educational 
Society, Philadelphia. 








Turning now to details, the key rate 
is the first thing to be considered. The 
key rate embraces those factors which 
affect the problem of fire insurance and 
which are beyond the control of the 
underwriter; things, in other words, 
with which the underwriter will, in a 
certain sense, have but little to do. 
They represent conditions which apply 
to the city or town as a political unit 
rather than to conditions which affect 
the individual risk and which may be 
modified by improvements or changes 
in the individual risk. 

Standard City Defined 

The schedule assumes the standard 
city and defines it as follows: “A 
Standard City is one having gravity 
waterworks, with head sufficient at all 
hours to throw over five-story build- 
ings. The main supply pipe to be in 
duplicate unless intermediate storage 
reservoir be provided. Water pipes 
and mains to be not less than six inches 
in diameter in dwelling section, and not 
less than eight inches (as a minimum) 
in mercantile section (they ought to 
be ten and twelve inches); a paid fire 
department, 12 men to each steamer; 
no: less than two steam fire-engines to 
each square mile of compact portion, 
or one to each 10,000 population up tu 
500,000 population;. hook and ladder 
trucks, one to every four steamers; 
fire-alarm telegraph; efficient police; 
paved, macadamized, or other hard 
streets, the majority of which—say 60 
percent.—are seventy feet or more 
in width; a good building law, well en- 
forced; no outlying exposures, such as 
lumber districts, etc., to cause sweep- 
ing fires; no unjust municipal and State 
texation, and a previous five-year fire 
record of not exceeding $5 annual fire 
loss to each $1,000 of insurance.” 

Standard Building Defined 

The schedule then assumes and de- 
fines a standard building: ‘A Standari 
Building is one having walls of brick 
or stone (brick preferred), not less 
than twelve inches thick at top story 
(16 inches if stone), extending through 
and 386 inches above roof in parapet 
and coped, and increasing 4 inches in 
thickness for each story below to the 
grcund—the increased thickness of each 
story to be utilized for beam ledges. 
Ground floor area not over 2,500 square 
feet (say, 25 x 100); height not over 
four stories, or 50 feet; floors of 2-inch 
plank (3 inches better) covered by % 
or l-inch flooring, crossing diagonally, 
with waterproof paper or approved fire 
resisting material between wood beams, 
girders, and wood story posts or pillars 
12 inches thick, or protected iron col- 
umns; elevators, stairways, etc., cut off 
by brick walls or by plaster on metallic 
studs and lathing, communications at 
each floor protected with approved tin- 
covered doors and fire-proof sills; win- 
dows and doors on exposed sides pro- 


tected by approved tin-covered doors 
and shutters; walls of mues not less 
than eight inches in thickness, to be 
lined with fire-brick, well-burned clay 
or cast iron, and throat capacity not 
less than 96 square inches if steam- 
boilers are used; al] floor timbers to 


be trimmed at least 4 inches from out- 
side of flue; heateu by steam; lighted 
by gas; cornice of incombustible ma- 
terial; roof of metal or tile; if parti- 
tions are hollow or walls are ‘furred 
off,’ there must be fire-stops at each 
floor.” 

The basis rate of a Standard Build- 
inp in a Standard City is taken at 25 
cents. 

It would be of no particular advan- 
tage to you if the writer should go into 
details of the various charges in sched- 
ule for rating buildings of non-fireproof 
construction, but I have arranged to 
give you the reasons for charges under 
this schedule for structural defects. 
etc., beginning with the first item of 
the schedule: 

Walls 

The wall of the building should ac- 
ccmplish two things, namely: It should 
hold the fire which has started within 
the building and if one starts outside. 
it should prevent it from getting into 
the building. A poor wall is a funda- 
mental weakness in a building. In re- 
gard to iron fronts and stone fronts, 
it is interesting to note that the iron 
frcnt was considered quite a discovery 
when jt was first invented. There were 
some, who, in their enthusiasm, con- 
sidered it fireproof, forgetful that iron 
was easily worked by heat and it was 
only necessary to raise the heat to 
the required point when the iron front 
wculd yield. The fact that a higher 
charge was made when it was not 
backed up by brick and mortar is due 
to a loss in New York city, where a 
fire traveled for a whole block between 
the iron fronts and the brick wall, 
which did not come out ‘close to the 
iron front. Stone walls are charged 
for because stone yields to heat far 
more readily than brick. A brick wall 
wili pass through a conflagration with- 
standing 1,800 or more degrees of heat. 
Stene will yield to heat at 1,009 degrees 
and hence represents that much more 
of a liability to loss. 

Roof 

The covering to a roof is one of the 
earliest features which in endeavoring 
to prevent the sweep of fire even in 
the colonial days, secured consideration 
by the authorities. The shingle roof, 
probably as much as any other cause, 
has increased the fire loss in the United 
States. The schedule charges for all 
forms of roof excepting the metal or 
the fireproof. 


Concealed Spaces 
A concealed space in any 
means that when a fire starts it 
worm its way into this space. This 
will necessitate, even though the fire 
be a small one, a large amount of rip- 
ping out on the part of the firemen in 
order to be positive that the last spark 
bas been extinguished. <A concealed 
space stands for an increased fire loss 
at all times. 


building 
will 


Floors 


The standard floor is three inches 
thick, anything less than that being 
penalized. There undoubtedly exists in 
a non-fireproof building a very close 
relation between the thickness of a floor 
and the character of the protection to 
tue floor openings. The best judgment 








LOGUE BROTHERS & Co. 


307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 


THE 





of to-day would make the one equal to a separate meaning; the house being 


the other. Ordinary single inch floor- 
ing has but very little fire resistance, 
‘he more especially when it has been 
laid for some time and the seams have 
pulled apart. 
Area 

Under this item the one point worth 
noting deals with a principle of sched- 
u'e rating. A charge for area reaches 
a certain limit beyond which it cannot 
go. If the building is under six stories 
high it may not exceed $2. It is evident 
where a large number of points are 
considered in rating a risk, that if each 
point were allowed to reach its maximum 
charge, undue emphasis might %e 
Placed on certain features or the rate 
be made altogether out of proportion 
to what it should be. There are two 
methods of overcoming this difficulty. 
One is to provide a decreasing charge 
under the item, as, for instance, so 
much for the first ten thousand square 
feet, a less sum for the next ten thou- 
sand and still less for the next. 

(To be continued.) 





ON INCREASE OF HAZARDS 
(Continued from Page 11) 

fraud is the subject of an entire para- 
graph (lines 7 to 10 inclusive). There 
follows the paragraph (lines 11 to 30), 
in which are grouped various contin- 
gencies, among them that which we are 
considering, the happening of any one 
of which will void the policy. 

The clauses prohibiting the opera- 
tion of factories at night, the extended 
employment of mechanics on_ the 
premises, the storage of explosives, and 
the vacancy clause are all clearly meant 
to guard against any increase of ‘the 
physical hazards orf the risk. 

As compared with the Standard form, 
the clauses dealing with hazards in the 
early policy form were comparatively 
simple. 

Credit for Specifications 

In a recent decision in the case of 
Knowlton vs. Insurance Companies, 
(35 Ins. L. J., 81) the highest court of 
one of our States, in complimentary 
language, ascribes the clauses specify- 
ing the hazards which will avoid the 
policy to the wisdom and foresight of 
the State legislature. The principal 
objection to this theory is that it is not 
true. The gradual additions to the 
specific enumeration of hazards came, 
not from the legislative font of wisdom, 
but from the inherent objection on the 
part of the underwriters to being 
“done,” if I may be pardoned the use of 
the term. 

The insertion of special in addition 
to the general clause has one effect 
which it is important to bear in mind- 
where a certain contingency is for a 
special condition, this contingency is 
taken out of the general provision. 

A rather interesting example of the 
application of this rule of construction 
is found in Herman vs. Merchants In- 
surance Company, (81 N. Y., 184). The 
policy contained a condition avoiding 
the insurance in case the building be- 
came “vacant or unoccupied.” The 
court defined the words as having each 






unoccupied when no one lived in it but 
not being then necessarily vacant: 
while a house filled with furniture 
throughout, would not be vacant be- 
cause the primary meaning of the word 
vacant is empty. 

Mr. Cabell further discussed the 
tenets of the law and their relation to 
the clauses of the Standard policy, and 
in closing said: 


Court Policy 

“The settled policy of the law is to 
ignore things of no relative importance, 
where they are relied upon to defea 
or control important legal rights. Som« 
months ago I found a case under a lif: 
insurance policy which furnishes an ad- 
mirable illustration of what I mean. 
The defense was that the insured who 
had been killed in an accident, if I re- 
member correctly, had stated in his 
application that he had not within a 
certain time been attended by a physi 
cian whereas the proof showed that 
within that time and several years be 
fore he had applied for the policy, he 
had received several visits from a doc 
tor who treated him for a bad cold 
The court brushed aside the defense 
and quoted the maxim that ‘the law 
does not concern itself with trifles,’ and 
declared that courts would never con- 
sider such trifling things where they 
were sought to be interposed to defeat 
recoveries under insurance policies.” 
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A POSTAL CASUALTY COMPANY 
MAY WRITE INSURANCE BY MAIL 


But 800 American Business and Pro- 
fessional Men Must Help 
Raise $240,000 


The Postal Casualty Company is be- 
ng organized in Philadelphia to transact 
a casualty business solely by mail. The 
promoters decided on Philadelphia be- 
cause “the business men of this great 
c‘ty are conservative, the banking in- 
stitutions are strong and well managed, 
the insurance laws of the State of? 
Pennsylvania are standard, and the 
fice and overhead expenses can be 
conducted at a saving of about 25 per 
cent. compared with the same service 

New York city.” 

The promoters say that the paid in 
capital is to be $120,000, paid in surp'us 
$120,000, and this money is bein; 
raised, 

“Eight hundred American business 
men and professional men will own the 
Postal Casualty Company—who are 
now being selected from the _ forty- 
eight States—in proportion to the 
population of the said States,” says a 
prospectus. “Each owner puts in $3090 
(in ten monthly installments of $30 
each). For this he gets fifteen shares 
of Postal stock at $20 per share. Ten 
dollars of the $20 which he pays for 
each share goes into the permanent 
capital of the Company, is held in trust 
by the Insurance Commissioner and 
cannot be used for the business of the 
Company. 

“When the 800 owners have each pur 
in their $300, the Postal Casualty Com- 
pany will have a paid in capital of 
$120,000 and a paid in surplus of $120,- 
000, total of $240,000. The Company 
will then begin to write casualty in- 
surance policies, under its charter from 
the State of Pennsylvania, unless the 
organization committee deem it more 
wise and in the better interests of the 
owners to take up the option which 
it has to purchase a company now 
writing health and accident insurance 
with about 2,000 policyholders, all busi- 
ness and professional men,” the -pros- 
pectus continues. 

“The organization committee has 
also completed arrangements with a 
man experienced in writing insurance 
by mail, whose productions and experi- 
ence guarantees immediately a large 
volume of business for the Company 
and almost an immediate return to the 
800 owners.” 


Try to Terrorize Automoble Insurance 
Men—Experience of F. A. Gras- 
muck of Queen 


F. A. Grasmuck, head of the auto- 
mobile claim department of the Queen, 
made an effort to apprehend a notori- 
cus auto thief some time ago and got 
too close to him for comfort. After 
trying to locate him in his usual 
haunts, Mr. Grasmuck finally got word 
that he was in the habit of patroniz- 
ing a saloon up-town in New York, 
and went there. When the thief with 
two companions entered, the bartender 
loudly refused a request for an intro- 
duction with the result that a hurried 
exit was necessary. The crooks fol- 
lowed him on the elevated and streei 
cars and until be reached the door of 
his home. For some days afterward 
they shadowed him, and Mr. Grasmuck 
had many unpleasant moments when 
he was in out-of-the-way places. 

The Queen adjuster has had a great 
many dealings with automobile thieves 
in recovering stolen cars. Recently, 


he scored a clever coup in connection 
with the theft of a Cadillac. It is cus- 
tomary to offer a reward for the re- 
covery of the car and a like sum for 
the arrest and conviction of the fnieves 
but in this instance, Mr. Grasmuck of.- 
fered $400 for the arrest and convic- 
tion of the thieves and nothing at all 
for the return of the car. The result 
was that the car was returned post 
haste with no expense attached thereto. 

L. C. Beach, an automobile adjuster 
for the Royal Indemnity, was ap- 
proached a few weeks ago as a pros- 
pective purchaser of a_ second-hand 
Packard. He proposed to go after the 
car, for which a reward had been of- 
fered, single-handed, but his associates 
finally prevailed upon him to enlist the 
aid of the police. The men would not 
divulge the location of the car, but he 
met them as arranged in Brooklyn 
where they had a machine waiting to 
take him to the garage in which the 
car was hidden. Instead, however, a 
pair of detectives grabbed two of the 
men but the third got away. lh de- 
veloped that they were notorious auto 
bandits, wanted on several old charges. 
One of the men is still at liberty. The 
auto was located a few days ago in a 
Bath Beach garage. 


NO MORE SPEEDING 


Invention to Limit Speed of Automo- 
biles Reduces Insurance 
Hazard 
W. E. Ramey, superintendent of the 
automobile claim department of the 
Globe, is patenting an invention to be 
on the market within a month which 
will greatly reduce the hazard on auto- 
mobiles from an insurance standpoint 
The device is a governor which regu- 
lates the maximum speed of an auto- 
mobile. The patent may be attached 
to an engine and locked, after which 
the speed limit cannot be exceeded. It 
is a safety device which will be a great 
saving to auto owners and instrumen- 
tal in preventing many of the accidents 
due to speeding without depreciating 
the efficiency of the motor either on 
hills or on the level. It will also save 
a great deal of the wear on tires and 

on the engine. 








DEARDEN IS SEVENTY 
Robert R. Dearden, Philadelphia in 
surance newspaper man, is seventy 
years old. Since 1883 he has served 
sixteen years as a member of the Penn- 
sylvania legislature. In the sessions 
or 1887 and 1889 he was chairman of 

the committee on appropriations. 


WILL ENTER TENNESSEE 
The Casualty Company of America 
has made application to the Tennessee 
insurance department for admission to 
transact business in that State. 
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$3,000, O00JEWELRY COVERAGE 


BIG OBRION, RUSSELL & CO. DEAL 


Jewels of Mrs. Edward B. McLean of 
Washington, Including Hope 
Diamond Written 


Boston papers carried a story last 
Tuesday morning that the jewels of 
Mrs. Edward B. McLean of Washington 
including the famous Hope Diamond, 
were insured for $3,000,000, by the firm 


of Obrion, Russell and Company. To 
a guery of The Eastern Underwriter 
the Boston agents answered: “We 


are not in a position to give the facis 
at the present moment, but may be 
able to do so later.” 

Rare Collection 

The McLean collection which is 
rated among the most valuaDle in the 
world includes emeralds, pearls, dia 
monds, rubies and rare gems. But it 
is the Hope Diamond, the hoodoo, 
which has left behind it a long trail 
of misfortune, that is the interesting 
feature of the collection. 

Owned “the Hoodoo” 

Among those who have owned or 
worn the stone of fate are Louis the 
XIV (of France) and his Queen Marie 
Antoinette, both of whom died by the 
guillotine during the Revolution; the 
Princess Lamballe who was torn limb 
from limb by the Revolutionists. 

Lord Hope, whose financial downfa!] 
followed the acquisition of the dia- 
mond; a Russian prince, who loaned 


the stone to his actress mistress, she 


was shot on the stage and he was 
stabbed to death two days later by 
anarchists; Abdul Hamid, deposed 
Sultan of Turkey, who purchased it 
from a Greek named Simon Month 
arides, who with his wife and two 
children were hurled over a cliff to 
death after selling it; Abu Sabir, the 
Sultan’s master of jewels, who in 
polishing the stone crushed a large 
pearl, and was almost flogged to death 
at Abdul Hamid’s order; Kolub Bey, to 
whom it was entrusted, was hanged by 
a mob in Constantinople; Salma 
Zubayba, the Sultan’s favorite, was 
wearing the diamond when the Young 
Turks broke into the palace and shot 
her through the heart. 





SURETY ann 








A Progressive 


Company 


CASUALTY 








At the time of her marriage Mrs. 
McLean defied fate and accepted the 
stone of tragedy which for centuri2s 
has brought sorrow, suffering and 
death to those who owned it 


DEPARTMENT HEADS RESIGN 
W. L. Schnaring, LeRoy Wood and T. 
W. Leonard Sever Connections 
With General Accident 
Walter L. Schnaring, assistant 
United States manager, and manager 
of the Commercial Accident Depart- 
ment; LeRoy Wood, manager of the 
Industrial Department and T. W 
Leonard, manager of the Weekly De 
partment, and also manager of the 
Metropolitan Industrial Department ot 
the General Accident resigned this 

week 

Outside of confirming their resigna- 
tions neither of the above gentlemen 
anything as to future 
plans other than to say that announce- 
ment would be forthcoming next week 
in that connection. 

All of the men mentioned above have 
gone with the Casualty Company of 
America 


would divulge 


SOUTHAM ASSISTANT MANAGER 

H. E. Southam, manager of the lia 
bility and workmens compensation de 
partments of the General Accident, has 
been appointed assistant United States 
manager by that Company. Mr. South- 
am has been connected with the cor 
poration for a little more than a year 
A sketch of his insurance career was 
printed in The Eastern Underwriter of 
March 12 

Another new appointment by the 
General Accident is that of Frederick 
Richardson as Comptroller He will 
have entire supervision over the ac- 
counting department of the Company 
in this country. Mr. Richardson comes 
from the home office. 


ATTACKED BY DOGS 


S. H. Yomer, of General Accident, Has 
a Thrilling Experience Near 
Philadelphia 


While collecting premiums on a large 
estate near Philadelphia, S. H. Yomer, 
of the General Accident, was confront- 
ed by twelve dogs In describing his 
experience he said: 

“I thought ‘discretion the better part 
of valor,’ and managed to shin up a 
nearby tree I was quite a distance 
from the house and stables, and stayed 
in the icy tree, with a wintry blast 
blowing, for fully an hour before being 
noticed and rescued by the superin 
tendent of the place. As I am not a 
lightweight the experience is one that 
I would not care to repeat.” 


OWES SURETY COMPANY MONEY 

The New York Mail Company, which 
formerly had a contract for the carry 
ing of mail in New York city, filed a 
voluntary petition in bankruptcy this 
week, with liabilities estimated at 
$319,272 and assets at $4,753. The 
American Surety Company is the heav- 
iest creditor with a claim of $107,834 
Herman A. Metz, one time comptroller, 
lost $106,550 in the venture, 
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PLATE GLASS RATE RULES asm a al Oe SNS Sees 


ENACTED BY N. Y. EXCHANGE 
Regulations for Conduct of Business 
Effective at Once—Penalties 
Attached to Failures 


At its meeting on March 26, the sub- 


committee appointed by the Plate 
Glass Insurance Exchange of New 
York enacted the following rules which 
are effective at once: 

The manager will communicate with 
every company and request that their 
available surveyors report to the Ex- 
change on April 1. 

After that date all rates shall be 
based upon a survey made by the Ex- 


change and the premium computed and 
filed by the Exchange, except on re- 
newal business and policies showing a 
Renewal cards must 
and indicate the ac- 


reduced coverage. 
be plainly marked 


tual premium, manual premium, num- 
ber of plates covered and exclusions, 
separating interior and exterior pre- 
miums both manual and actual, also 
separating in same manner grade and 
upper floor exterior glass. Reduced 
coverage cards shall be filed to adjust 
premiums on_ policies covering any 
given portion of a risk based on the 
Exchange premiu:n obtained for the en- 
tire risk, but no policy shal] be issued 
until a card marked “reduced cover- 
age” showing the computation of the 


premium and accompanied by a sched 
ule showing the reduced coverage and 
exclusions by blanket description has 
been filed with the Exchange 


If a schedule of a risk not exceeding 
$100 manual premium is asked for by 
the Exchange and is not supplied with- 


the Exchange shall prompt- 
ly survey the risk and fix the premium 
which shall hold for all companies. Any 
renewal card applying thereto shall be 
and policy written at 
variance with such Exchange rate shall 


in 24 hours, 


dislodged any 


be immediately cancelled upon notice 
from the Exchange. The schedule of 
any risk exceeding $100 manual pre- 
mium, at the request of the Exchange, 
may be furnished by the carrying com- 
pany, but their refusal to do _ so 
privileges the Exchange to make sur- 
vey and file premiums for all compa- 
nies If, however, the carrying com- 


expresses its intention of supply- 


pany 


ing any such schedule, the same must 
be furnished to the Exchange within 


and 





72 hours > shall privilege the 


Fixchange to survey the risk and fix 
and file the premium thereon. 

All companies must state on their 
policies by blanket description all ex- 
clusions of unbroken lights, but when 
these consist of broken plates which 
are not included in the premium, the 
sizes and descriptions must be stated 
in the policy 

Renewal cards are to be filed as fol- 
lows May cards by April 1. June 
cards by April 15, July cards by May 
1, August cards, accompanied by sched- 
ules, by June 1, 


and all subsequent re- 
newal cards, accompanied by schedules, 
sixty days in advance of the first of the 
month in which the policies expire. 


If a company fails to file its renewal 


cards within the time prescribed, its 
risks shall be considered unrated and 
the Exchange shall, upon inquiry from 
any company urvey and fix the pre- 
mium euch risks which will be the 
minimum premium for all companies. 


HUNGRY FOR CASES 
Compensation Insurance Causes Search 
for New Fields, Particularly 
Personal Injury Cases 


Workmen's compensation laws are 
eliminating a irce of lucrative in- 
come Tor the lawvers who were once so 
active in these cases, with the result 
that these lawve have to find some 
new field of endeavor with which to re- 
place the loss sustained when the liti- 
gation between master and _ servant 
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ceases, says W. J. Kavanagh, writing COAL MINE INSURANCE 
in the Hartford Agent. 

Apparently these lawyers have dou- 
bled their energies on the class of per- 
sonal injury cases that do not come 
within the scope of the compensation 
laws. Accidents to persons caused by 
automobiles, teams, and other vehicles 
seem to find their way into the hands 
of the lawyers a great deal more fre- 
quently than heretofore. 

Recently a policyholder in that Com- 
pany, who carries an automobile policy, 
was served with a summons and com- 
plaint which alleged that his automo- 
bile was involved in an accident where- 
in a severe personal injury was _ suf- 
fered by a pedestrian. An investiga- 
tion produced three affidavits to the ef- 
fect that the automobile and its owner 
involved in this complaint, on the day 
and hour of the alleged accident, were 
fully 3,000 miles from where it was sup- 
posed to have happened. The attorney 
was allowed to examine these affidavits 
and subsequently discontinuing the 
suit, reluctantly admitted: “I am hav- 
ing rather tough luck with this case. 
This is the third suit I have started. 
When the accident happened, some one 
took the license number of the fleeting 


A Number of Companies Enter Agree- 
ment to Provide Compensation 
Indemnity on Mines 


A number of companies have entered 
into an agreement to provide compen- 
sation insurance upon coal mines. 
Heretofore, some of the companies de- 
clined to assume coal-mining risks in 
compensation States, considering it un- 
safe because of a catastrophe hazard. 
The companies in the agreement are 
the Aetna, Employers’ Liability, the 
London Guarantee and Accident, the 
Hartford, Maryland, Ocean, Standard, 
Travelers Insurance Company, Aetna 
Accident and Liability, and Travelers 
Indemnity Company. 

The Workmen’s Compensation poli- 
cies to be issued by the associated com- 
panies will include the same obliga- 
tions of employers for damages as are 
covered by other workmen’s compensa- 
tion policies issued by us. No policy 
will be issued to cover only employers’ 
liability for damages. In other words, 
all employers to be covered by policies 
of the associated companies must have 
accepted the provisions of the Compen- 


automobile and evidently transposed tion Law in their respective States. All 
the figures in the number. However, Policies are to be unlimited as to 
as this is the first negligence case I amount. Policies will be issued only at 
have had in four months, I am going the home office and will be the joint ob- 
to work out different combinations of ligation of the associated companies. 
the figures given me and continue The rates of premium to be charged for 
starting these suits against the regis- each one hundred dollars of pay-roll on 


all work, both above and below ground, 
including all classes of employes, are 
as follows: 


tered owners, hopeful that I will even- 
tually find the right party.” 








APPOINTED IN ESSEX COUNTY Illinois $5.47 per $100 of pay-roll 
—— Iowa 3.3 100 of pay-roll 

O’Gorman & Young to Represent the Michigan 3.8: 100 of pay-roll 
Hartford Accident & Indemnity— Maryland 4.54 per 100 of pay-roll 
J. F. Cassidy, Manager Kansas 3.33 per 100 of pay-roll 


O’Gorman & Young, of Newark, have 
been appointed general agents in Es- 
sex County for the Hartford Accident 
and Indemnity. They have represented 
the Hartford Fire for years. 

John F. Cassidy has been made man- 


The pay-rolls of executive officers not 
connected with the manual or mechan- 
ical processes may be excluded. 

All risks will be inspected on a merit- 
rating plan, and the rates above men- 
tioned will be increased or decreased 
in accordance with physical conditions 


ager of a new department to write cas- found upon. such _ inspection. each 
ualty and surety lines. Mr. Cassidy mine to be covered will be inspected by 
was for a time attached to the New that method and the premium rate ad- 


York office of the Hartford A. & I. justed in accordance with the report. 


VARICOSE VEINS 





LOCAL DEPARTMENT MOVES 


The Metropolitan department of the ——— 
General Accident has removed from Discussed by Frank E. Pilcher—Re- 
111 William street to 100 Williaza sultant Developments and 
street. In the new location Messr3 Dangers 

Mautner and Pietz managers of this — 

branch will be much better equipped One of the great sources of loss to 


to handle their growing business. the companies is the disability result- 
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looked in making out the application. 
Such cases are common, though the 
number of women who are victims ot 
this condition greatly outnumber the 
men, probably due to the peculiarity of 
the sex. 

Varicose veins are enlarged veins of 
the legs, though the same condition may 
be present in other parts of the body, 
and slightly different names are em- 
ployed to designate the trouble and its 
location. Varicose veins of the extrem- 
ties are at first nothing but simple dis- 
tended veins, which later as the result 
of their distention become elongated, 
tortuous and thickened. The exciting 
causes are many, but all act either by 
favoring the inflow of blood, or, as is 
more often the case, hindering the out- 
flow from the affected area. Pressure 
on the blood vessels, and in many cases 
by mechanical agents, such as garters 
and the like, by compression of the 
veins, preventing the flow of blood, also 
from occupations which require long 
continued standing, are the well-known 
causes to which the disease is at- 
tributed, and all of these causes act 
mechanically. We seldom find vari- 
cose veins in early life, and, strange 
as it may seem, the colored race is 
almést entirely free from this trouble- 
some disease. 

As the condition is somewhat slow in 
its development and causes no immedi- 
ate disability or total loss of time, I 
fail to see wherein the companies are 
liable. The most marked symptoms 
presented by this condition are feelings 
of weight, slight numbness, with pos- 
sibly occasional loss of power and dull, 
aching pain, which is aggravated by 
exercise. Many, if not all of the un- 
pleasant symptoms are quickly relieved 
by the use of bandages or rubber 
stocking. 

‘Companies would do well to instruct 
their agents to make inquiry as to 
whether or not the applicant has vari- 
cose veins, especially those applicants 
whose work requires standing for long 
periods, and also those whose employ- 
ment requires the carrying of heavy 
weights.—From an article by Frank E 
Pilcher, medical director of the National 
Casualty Company, in the “National 
Agents Record.” 


MUST PROVE’ INTOXICATION 


That Victim of Accident Drank Does 
Not Relieve Employer, De- 
cides Maryland Board 
That the burden of proof as to in- 
toxication in contested compensation, 
rests upon the employer, was the de- 
cision of the Maryland State Accident 





Commission last week. The case in 
question was that of Seymour Fitz- 
hugh, a driver for the American Ice 


Company, who was killed by a fall on 
December 12, last, from his wagon. 
The claim of the widow, Catherine 
Fitzhugh, was contested by the ice 
company, which carries its own risks, 
on the ground that the driver was in- 
toxicated when the accident occured 
There was testimony that Fitzhugh 
had taken a number of drinks, but the 
commission holds that ticre was no 
testimony that showed he was intoxi- 
cated and that, in fact, he had been 
working since early in the morning an‘ 


had loaded his wagon with she'ls 
shortly before the accident as effi- 
ciently as a sober man could have 
done. 


The widow was awarded $5 a week 
for eight years and funeral expenses 
of $75 for her husband. 


SHOULD THE DEAD WALK? 

A policy in one of the pioneer plate 
glass insurance companies which ex 
pires in April insures the glass in four 
hearses. Outside of the strangeness o! 
the character of the risk as a subject 
of insurance, the cifficulty arises as to 
what zone it should be rated in. This 
policy is almost as extraordinary as 
one which insured a man’s glass eye. 


wT Tate Sm 
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Special Talks With 











Local Agents 





“I believe that to be a 

G. A. Walsh success in any business,” 

on says Garrett A. Walsh, 

Production the Kansas City man- 

ager of the Massachu- 
setts Bonding and Insurance Company, 
in the Co-ordinator, “and, especially, in 
the accident and health insurance busi- 
ness, @ Man must train and educate 
himself to be a large personal pro- 
ducer, and certainly this is particularly 
true if a man undertakes to manage 
a district with numerous sub-agents 
working under his supervision. 

“A district manager can best develop 
an accident and health insurance agen- 
cy through the assistance of a number 
of good sub-agents. It is his duty to- 
personally work with these men and 
teach them, through actual demonstra- 
tion, just how to approach prospects, 
iow to get their attention, how to 
create their interest in insurance and 
finally, how to get their signatures on 
he old time honored ‘dotted line.’ 
Here is where I particularly benefit 
from being a large personal producer, 
for there is nothing which so enthuses 
an agent with the prospects and possi- 
bilities of our business as to actually 
see a few applications written and wit- 
ness the passing of real money from 
the insured to the solicitor. 

“Salesmanship is a high calling, and 
n my judgment the accident and health 
insurance business offers the most 
lucrative employment to scientific sales- 
manship. Regardless of what your duties 
n life may be, every man should bear 
n mind the importance of doing his 
work well. The average man is not an 
attractive individual, but the extraordi- 
nary man, the one who does ordinary 
things extraordinarily well, is ever a 
success and an inspiration. 

“Unpleasant things necessarily arise 
n all lines of business, but I find that 
n our line they can usually be prompt- 

righted and turned to good advan- 
tage. I recall a recent personal experi- 
ence that may be of interest. 


“When I first called at a certain 
plant in my city, I found the employes 
were all opposed to accident and health 
insurance, claiming all such companies 
were unreliable, and even went so far 
as to instruct the chairman of the shop 
committee to ask the superintendent 
not to allow such solicitors to enter the 
plant. Through honest, conscientious 
soliciting, I now have practically every 
insurable risk in that place carrying a 
policy with our Company, and the chair- 
man of the shop committee is a part- 
time agent of mine. I accomplished the 
result through a thorough explanation 
of the policy contracts and the busi- 
ness methods of my Company, and I 
obtained most of my information by 
carefully reading the policy contracts 
and various books of instructions issued 
by the Company.” 


* * « 


“Pull is not the thing, it 
Pull is Push that counts,” says 
vs. the Bulletin, published by 
Push the Standard Accident In- 
surance Company, of De- 

troit. 

“The man who is always looking for 
a Pull, usually lacks Push. Pull is 
alright in its place. But don’t waste 
time looking for a Pull that might profit- 
ably be spent Pushing for business. If 
through personal friendship or any 
kind of influence you can get first 
chance on a good new line of business 
fem the inside with the knowledge 
and consent of the employer, get it. 
That constitutes a Pull in soliciting 
insurance. If you have such a Pull 
work it for all that it is worth, in fact, 
Push it. But do not waste time 1look- 
ing for a Pull or working it for more 
than you can get out of it. 

“The main trouble with Pull, is that 
it makes the average man lazy. He 
gets the ‘I-should-worry-I-am-making- 
plenty-of-money’ feeling. And when the 
people get wise to the man who is losing 
his Push, his Pull starts to slip too.” 





THORN BILL PASSED 





Unexpectedly Brought Before Senate— 
Compels Employers to Make 
Early Payments 


The Thorn bill, which provides that 
an employer will make payments to aa 
employe before the injury claims have 
een passed on by the Compensation 
Commission, passed the Senate last 
fuesday afternoon, by a vote of 30 
o 17. 

The Thorn bill also permits employ- 
ers to make advance payments in the 
ibsence of agreements, the amounis 
to be credited to the awards later made 
by the commission. Should it develop 
that a man is not entitled to compe - 
sation, the State will make no effori 
to help the employer recover his ad- 
ance. 

Action in the Thorn measure was 
‘taken hurriedly in the hope that it 
might appease the union labor leaders, 
vho have persistently opposed the di- 
rect settlement bill. Majority Leader 
brown explained, on the floor of the 
Senate, that the bill was being passed 
io meet the objection that direct settle- 
nent would cause delays. Minority 
Leader Wagner fought the measure be- 
cause, neither it nor any other amend- 
ment to the present law was wanted 
1y the workers. 

The majority leader, armed with un- 
isual power, rushed this bill from the 
Rules Committee, making a_ special 
rder of it. He ruled that the debate 
should be limited to only one hour, 
thirty minutes to each side, and that 
an adjournment could be taken only on 
the motion of the president pro tem. 
So that the bill could not successfully 
be combated, another rule was estab- 
lished, nullifying all other rules of the 
Senate which might interfere with the 
action of the bill as planned. 





CASUALTY ACTUARIES MEET 
Decide Date for Spring Meeting—To 
Define Casualty Terms—Merit 

Rating Considered 





At a meeting of the counsel of the 
Casualty Actuarial and Statistical So- 
ciety on Monday, it was decided that 
the spring meeting of the society would 
be held in May. Dr. Rubinow, presi- 
dent of the society, will appoint a com- 
mittee for a uniform definition of cas- 
ualty terms and for a standard system 
of nomenclature and symbolization 
similar to the system used in life in- 
surance. 

Merit rating will be the topic of the 
spring meeting. It will be discussed 
by Leon S. Senior and Carl M. Hansen. 





NATIONAL CLAIM ASSOCIATION 





Automobile Claim Managers to Widen 
Scope—Meeting to be Held 
in April 





Steps will be taken at the next 
meeting of the Automobile Claim Man- 
agers Association which will be heid 
about April 15, to make the organiza- 
tion national. An inquiry has been re- 
ceived from the National Insurance 
Congress of San Francisco looking to 
the participation of the association in 
the insurance congress in connection 
with the Panama Pacific Exposition. 
If the nationalization of the society is 
accomplished, this will, in all prob- 
ability, be done. Beginning with April, 
meetings will be held regularly once a 
month. - 

An unusual accident to a six year 
old boy, Robert Smith, Cincinnati, has 
resulted in the filing in the Superior 
Court of a suit for $25,000 damages 
against the Cincinnati Ice Company. 

In the complaint it is charged that 





Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL - - - President 


A Strong Casualty Company Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
Home Office, 47 CEDAR STREET 
Ohartered 1874 


Eg Abomer POLICIES 
OF THE MOST APPROVED FORMS 


EUGENE H. WINSLOW, President 
R. R. CORNELL, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROUKS, Ass‘t Sec. 


Reliable and Energetic Agents Wanted 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 





CHICAGO eRe ten 
Tat 55 JOHN STREET 
F. W. LAWSON Mow York 
General Manager 
Liability, Accident, oe A. Lord & Co. 
Burglary, Boiler and se 145 Milk St., Boston 





. Fre Za Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 








The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Annual Statement, December 31, 1914 


Assets....... be aa Sas , $11,858,729.53 
Liabilities 8,319,608.72 
Capital.... axe 1,000,009.00 
Surplus over sll Liabilities 2,539,120.81 
Losses paid to December 31, 1914..... 48,580,800.32 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fideliy Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
eft Insurance; Plate G urance; Liability Insurance —Employers, Public, Teams 
(Personal Injury and Property Damage), Automobile (Personal Injury, Property Damage and 


_otlisiag). Physicians, Drageigie. Owners and ds, Elevator, Workmen's Compensation— 
Steam-Boiler Insurance; Fly-Wheel Insurance. 











The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 


JACKSON & POTTER, Inc. 


1 Liberty Street NEW YORK CITY 
General Agents 
PREFERRED ACCIDENT 
ALL CASUALTY LINES 
“Preferred Service’ 











the boy was playing with his little 


. a ce AND BURGLARY INSURANCE 
brother in front of his home, which is 
opposite the ice plant, when a vessel United States Branch 
alleged to have contained ammonia, ex- 
ploded. Gas escaping from ammonia SAMUEL APPLETON, United States Manager 
tank floated across the street and came Employers’ Liability Buliding, 
in contact with the boy, burning his 33 Broad Street, Boston, Mass. 


hands, face and neck. ACCENTS WANTED 
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A CORRESPONDENCE COURSE OF 
INSTRUCTION IN LIFE INSURANCE 











Among the many advantages enjoyed 
by representatives of The Equitable Life 
Assurance Society of the United States 
is a Correspondence Course of instruction 
dealing with the fundamentals of life 
underwriting and the practical side of 
field work. 

While the Regular Course of 27 Lessons 
and Official Answers are reserved 
exclusively for Equitable representatives, 
the Preliminary Course consisting of 3 
Lessons will be sent to anyone on request. 











Address: 
Correspondence Course Bureau 


The Equitable Life Assurance Society 


OF THE UNITED STATES 
P. O. Box 555 
New York City 










PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GLO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,365,299,749 


SATISFIED POLICYHOLDERS to the number of 11,613 (out of 43,541 
applicants) applied for $54,587,290 of additional insurance in The 
Northwestern during 1914. 

NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 

Mortality 55.87%. Interest 4.97%. Expense 10.53%. 

AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 


It Will Pay You to Investigate 








Income Insurance Before Selecting Your Company ‘‘Large Dividends ”’ 
P Write to 
Corporation Insurance H. F. NORRIS Low Cost 
Partnership Insurance Superintendent of Agencies Service Policy 














Milwaukee, Wisconsin 



















THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 
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Is Steady Sure Solid 
GOOD TERRITORY FOR RELIABLE MEN 
IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 
Address, Home Office, Springfield, III. 





































A LIMITED NUMBER OF GOOD AGENTS ARE WANTE D 
ON A SALARY BASIS. WRITE 


BANKERS LIFE CO. DES MOINES, IOWA 













Royal Life Insurance Company 


ALFRED CLOVER, President} 


Industrial and Ordinary Policies 





Special confidential contracts for Superintendents, Assistant 
Superintendents and Agents in Indiana, Illinois, 
Iowa, Kansas, Kentucky, Michigan, Min- 
nesota, Ohio, and Wisconsin 


Now Organizing a Health and Accident Department 


Head Office 
108 S. La Salle Street, Chicago 




















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by h2ad 
office in Liverpool 








U. S. Cash Assets, Dec. 31, 1914 $14,783,618.69 
Surplus, 4,822,155.49 
Losses Paid by Chicago Fire, 187! 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 . 1,051,543.00 











Liverpool 

mmo Eondon 
ano Globe 
Insurance Co, 
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Over $142,000,000.00 


Losses Paid in the United States 





HENRY W. EATON, MANAGER 
G. W. HOYT, DEPUTY MANAGER 






J. B. KREMER, AssT. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 





NEW YORK OFFICE 
80 William Street 






CIMICED 































